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IMPOAOT'OX

10 ydpo Tov marketing o1 e&ghieic tpéyovv ypryopa ennpealOUeve omd TNV
EMOVACTOOT TOGO TNG TMANPOPOPIKNG OGO Kol TV TnAEmKowvoviov. Ta exdueva
xpovie  avopévovtar  pllkég  oAAayéC otV OpYAvmoTm  TNG  OIKOVOMIKNG
dpaCTNPLOTNTOG.

To odwdiktvo €xel pmer yw ta KoAd ot (o poag, n avdmtuén Tov
NAeKTPOVIKOD gumopiov €xel aALAEEL TNV KAOMUEPIVOTNTO LG KOL OTOTEAEG L QVTAOV
elvar M oAAoynq TOL TOPASOGLOKOD TPOTOL GUVOAALNYDV TNG ATAOTOINONG Kot
GUVTOUELONG TOV JAOIKAGIMV KOl EPYACIOV KOl TEAOG 1 KOTAPYNON Kot OAAOYN TOV
emayyeMLbtov. Oheg ot eEeMEelc anTég avapévetal va ENPECGOVY Kol TOVG TOELS
tov marketing.

Ymv mapovoa epyocia, peretdtor to dueco marketing kot n dioiknon
nehotelokov  oyéoemv  (CRM-Customer Relationship Management). T v
Aentopepn eE€taom tov mopamdve Bépatog kpivetal anapaitnto va depevvnBodv ot
Baociwkéc apyég mov démovv tov KAGSo Tov Mmarketing aAAd xoi m ektevéotepn
avaeopd oto dueco marketing. Emiong, yivetol Aemtopepng avapopd oty dtoiknon
TOV TEAATELOKDOV GYECEMV KOl TNG EPUPUOYNG TNG TOCO GTO KATOVOAWMTIKO OGO Kol
oto Bropnyovikd marketing. Téhog, mapatibeviol HEAETEG TEPITTOCEMY ETAUPLDY TOV

YPNOLOTO0VV oTNV Kabnuepvr| dpactnpiotra tovg to CRM.

Evyapiotodpe tovg avOpdmTOUE TOL  OIKOYEVEWNKOD KOU  QIAIKOD  HOG
nepPaAlovtog mov pog Pondnoav kKot pag otpEay Katd T HEAETN KOl GLYYPOQY|
NG TOPOVCHG EPYOCIOG, KOl EVYOPICTOVUE WUTEPOS TOV KoBnynty pHog k. Xp.

ZopHovidT Yo TV ToAVTIU fonfeia Kot aUEPIGTN GLUTAPACTOCT| TOV.

Kovpdartov EAévn
Mntkdxn Zon
Oecscalovikn 2006
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KE®AAAIO 1
MARKETING KAI AMEXO MARKETING

1.1 T'evikad

To Marketing cov @uocopic mov KoTELOVVEL TIG EVEPYEIEG KOL TIG
OPACTNPIOTNTEG TOV OPYOVIGUAOV KOl TOV EMXEPNCEWV, £xEl TAEOV edpamBel o1
onuePV Kowvovia kol ePopuoleTon 6€ TOAAEC TTLYEG Kol OPOACTNPLOTNTES NG
OUKOVOULKNG KOl KOWVOVIKNG {ong.

O opog Marketing mepihappavet tig evépyeleg ekeives Kot TI dpOGTNPLOTNTES
pog emyeipnong M €vog opyoaviopol, Tov OmOPAETEL GTNV EMCTUAVOT Kot £YKvpn
aVayvOPIo TGOV OvVOyK®OV Kol eMOLUIOV TOV KATOVOA®MTY, OTN OCULVEXEWDL OTY|
onpovpyia TPOIOGVI®V AL KOl VINPESUDY TOV TKAVOTOLOVV TIG OVAYKES Kot TEAOG
oTNV TPo®ONoN 0ALL Kol TOANGN HE KATOL0 OPEAOS TV TPOIOVIMV KOl VINPECIDOV
QVTAOV.

Emnikevtpo, cvvenmg, tov ovyypovov marketing sivar o katavolotg evog
npoidvtog N (og vnpecioc. Xpedletor o€, pa emyeipnon vo PpiokeTol S10pKOS o€
EMOPT) LE TOVS KATAVOAMTES TOV TPOIOVIOV TG Ko va tpoonabel va Pedtinoetl Ta
TPOIOVIOL NG, OOTE TPAYHOTL VO  KOAOTTOUV TIG OVAYKEG YO TIG OTOLES
KOTOGKEVAGTNKOV.

(IToAréAng, Iatpvoc, 2002)

Emopévac, 6deg o1 tpombnrikég evépyeieg tov mapadootokov Marketing éxovv
oxedwotel pe Pdon to mpoidv Ko pe otd0 TV TPOcEYyon 66O TO duvoTdHV
LEYOADTEPOV KOUUATION TNG 0yopds Y®pic va AapBdvouy vedym toug o, SpopeTKd
YOPOKTNPIOTIKAE HETAED TV TELATAOV Kot TOVS ThavoHg TeAdtes. Me 10 Tapadosiokod
Marketing, to mpoiovto dwavépovtav oe OAa To onueio TOANONG £yovTag To. ot
YOPOKTNPLOTIKA Kot TPOoGeYYilovTag OAOVG TOVS TEANTES LLE TOV 1010 TPOTO.

H avtiinyn g ayopds yio 1o mpoidv dev Mtav €0KOAN KOTOVONTY], KO Ol
EMYEPNOELS TPO®OOVOAV 1) ATEGVPOV TA TPOIOVTA TOVS, EVA TAVTOHYPOVE ApyLiov Vo
OVOADOLV TNV EMTLYI0 TOV TPOMONTIKOV KIVIGE®V WHE GTOTIOTIKEG OVOADGELS TOV
apOPOVGOV TNV KEPOOPOPIa, TN GLVEIGPOPA TOV TPOIOVTOC, KAOMDS Kot T OlEpeLVNON

NG EAOGTIKOTNTOG TNG TIUNG TOV.
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Tn dexoaetia tov 1960, gpeoviotnke To pavopevo tov Auesov Marketing
(direct marketing) 6mov 1 mpo®ONon aPopd peydAovg aplBuovg TEAATOV GVVHOMG
HEC® JAPNUICTIKNG OAANAOYpapiog 1 dlapnpicemy oe Teplodikd Kot pnuepides. To
Aupeco Marketing, Baocilopevo oto mopadociakd Marketing, eotidletor o polikn
mpomOnon kot wOANoN TPOoidVTWV OGO TO dLVATOV G€ TMEPIGGOTEPOVG TeEAATEG. O
KAGdoc tov Marketing ovtdg avortiybnke AOy® KOWOVIK®OV, TOMTIKGOV OAAG Kot
owovopukdv Adyov. Ta dwitepo yopoaktnplotikd tov Aupecov Marketing, ta
TAEOVEKTNLATO TOV EMPEPEL TOGO OTIG EMYEPNOEL OGO KOl TOVS KOTAVOANOTES AALA
KOl TO KovAAlo Ol0VOUNG OV YPNOULOTO0VVTIOL TPOKELTOL VO ovoALOoOV TNV
GLVEXELDL LTOV TOV KEPAANIOVL.
(Koopdrog, 2004)

IIpwv opmg avamtoéovpe to emuépovg otolyeion Tov Aupecov Marketing,

KpiveTor okOTo va eEETACOVUE HEPIKA YEVIKG oTolyElol ToL Marketing.

é

. ——]

|



e o e o ——

1.2 H apyn Tov Marketing

M. xowvolOpyla  @locoio  Gpyloe vo  avamtOocGETOL o1 dtoiknon
enyeipnoewv otig Hvopéveg Iolteieg Apepikng otig apyég g dekaetiog Tov *50, n
@1hoco@ia Tov Tpocavatoiopot oto Marketing.

O emyepnoelg Bo émovay vo cvoowpebovy TAeovalovta TPoidvta GTIC
amofNKes TOVG KOl Ol KOTAVOAMTES OBo 1Kavomolohoov TIC avAYKEG TOLG, OTOV Ol
TEAEVTOIEG YIVOVTOV YVOOTES amd TV apyn, onAadn, mpwv apyicel | mwopaymyn Tov
TPOIOVTMV.

H gilocoeia kot ot teyvikég Tov Marketing avamtoyOnkay kot epoppoctnKoy
apYIKE amd TIG KOWVOTOUEG EMXEPNOELS, OTN GLVEXEW OHMG, vioBethOnkov omd
EVPVTEPO PAGLA ETLYEIPNCEDV.

Axépo kot KAGOoL mov Be@podviay TOPASOCIOKE GLVINPNTIKOL, OTMG Ot
EMYEIPNOELS YEOPYIKMV TPOIOVTMV, Ot TPATECES KOl OL U1 KEPOOGKOMIKOL OPYUVIGHLO1,
obvtoua viobétnoav Tig apyég Tov Marketing.

[ToAMoi fTav awtoi Tov Tpoorddnoav vo opicovv to Tt eivor marketing ot y’
awTd T0 AOY0 TaPABETOVLE TOVG TAPUKAT® OPIGLOVG:

1. Marketing eivot pio Kowvmvikn Kot d101KNTIKY dtadikacio pe Ty omoio
To. GTORO KOL Ol OHAdES amoKTOVV OTL €xouv avdykn kot 6t B€lovv,
péow oG owdkaciog onuovpyiog, mTPOGPOPAS Kol  OVTOAANYNG
npoiovtov pe afio peta&d tovg. (Philip Kotler)

2. Marketing sivar po dadikooio GyedAGUOD KO VAOTOIMNONG NG
onuovpyiag, TIHOAOYNONG, TPOMONCoNG KOl SLOVOUNG WEDY, TPOIOVTOV
KOl VINPESIAV Y10 T ONHOVPYIo GLVOALAYDV TOV KAVOTOL0VV GTOYOVG
atoumv ko opyavicpmv. (American Marketing Association)

3. Marketing eivor pio emyepnpotikny dpaotnprotta katd tmv onoia
EPUNVEVOVTOL KOl EVTOTILOVTOL OVEKTANPWOTEG OVAYKEG TOL KOTAVOAMTY,
onAadn av  ypeldlovial TEPIGGOTEPH. KOl OLOPOPETIKE TPOTOVTAL,
armocoenviovtog Kot Tic ayopéc otdyovs. (J. Mc Carthy)

(Topapac, 2000)
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1.2.1 H &&éhén Tov Marketing

To Marketing, 6nwg avaeépbnke kot mo TAVO, £YEL UTEL GTOV YDPO TMV
EMYEPNOEDV €00 KOL TAPA TOAAEG OEKOETIEC OAAG TPOKEWEVOL VO AVTOTOKPLOED
OTIG OOLTNOELS TG KAOe emoyng Empene Olapkdg vo eEgliooetal. ATO TV deKaeTioL
tov 50, 6mov mpwrosuoviotnke 0 0pog tov Marketing péypt va @tdoel otny
OMUEPLVI] TOV HOPON, TEPAGE amd Tpio Pacikd oTddia.

Y10 mpdTO OTASW pE TO mapadooctokd Marketing 1 aAlidg o Malikd
Marketing (Mass Marketing), ot entyelpnoelc siyav MG KEVIPO TOV dPAGTNPLOTHTOV
TOVG T TPOIOVTA 1 TIC VINPEGIEC TOVS. AvTd onuaivel 6Tl Tepropiloviav Hdévo oty
TOPAYOYN Kol TN O1AOECT) TOV TPOIOVI®V 1) TOV VANPECIOV TOV OTOIMV 1) LOPPT| Kot
TO YOPOKTINPIOTIKA TapEReEVaY otabepd ywpic ototyeia mov va T Tposapuolovy oTig
emBopieg tov meddrn. Exelvn v emoyn, ot emyeipnoelg oev €kavav oyeddv kabdiov
gpeuva Kat o1 AMyec kapmavieg anevbovovtay oe £va evpl EAGLLO TNG 0yOPAg TO OTToi0
EKTEWVOTOV GE OAOKAN PN TN YDpa 1} Kot Taparépa. 'ETot, o1 6ToO)01 TOL deV UTOpOLGAV
Tapa va elyav BpoyvrpodBecio yopaktmpa.

Meténeita, katd 7to devtepo  otddo, to Marketing ookovoe Tig
OpPACTNPLOTNTEG TOL GE GLYKEKPLUEVA TUNUOTA TNG ayopds (oyopég-oTdyovs), To
omoia eiyov TpokOyel LETE omd TNV €£€TOON KOl TNV £PELVO SLAPOPOV TAPAUETPOV.
H tpunpartonoinon g ayopdc mpoékvye pe Baon:

1. ta yeoypapikd xprmpla (my av elvar OAn 1 yopld, TG KAMUATOAOYIKES

GLVONKEG, TNV TLKVOTNTA TOV TANOLGLOV)

2. 1o Mmuoypaikd kprtnpa (. To VA0, 1 NAKia, 1 OIKOYEVELOKT KatdoTao,

TO E1GOON O, TO ETAYYEALQL)

3. Ta yuyoypaeikd kpitnpa (.Y 1 TPOsOTIKATNTA, To KivTpa, 0 TpOTOG {wng)

Ext6c amd to mopamdve kpummplo , yioo TV TUNUOTOTOINGN NG OyOpas
Hopovv va ypnotponomBolv kot to otoryeia mov cuvBétovy to piyua Marketing tov
TPOIOVIMV KO TOV VINPECIOV. XTO GTAO0 avTd, 1N emyeipnon deldyel meplocoTEP
épeguva. amd OTL TPV, Yoo VO ONUOVPYNCEL TIC OHAdES OTOYOLG, Kot va Ole&dyet
TEPIOCOTEPEG KOUTAVIEG OL omoieg TAEOV amevBVVOVTOL 6T EMUEPOVS TUNLOTO TNG
ayopds. Me tov Ttpdémo owtd, mpooceyyiloviar koAOTEPA Ol OUAOEG-CTOYOL TOL
amoteAOVVTAL OO pEAN pe mopouoto mpoeik. Ouwmg, or kwvnoelg tov Marketing,
aKOpo Ko ov yivovtor pe PAcm TG OVOADGELS OLTEG, OEV TOVOLYV Vo £YOLV

BpayvmpodBecpovg otdyovC.

é
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Yty onuepvi tov poper to Marketing daviet to tpito otddio kat Pfacileton

oT1g meloTElKES oyéoels. H épevva mov mpaypatonoeitor €00 eivor wo moAdTAOKN

Kot OTavel e peyolvutepo Pabog. Me v xpnom Tov VE@V TEXVOAOYIMYV, To dedopéva

oV cLAAEyovtal a&lomotovvTol e tétoto Tpdémo kdbe popd dote to Marketing vo

pmopel va OmMOKTNGEL TANPT KOl GOALPIKT €KOVO Yo Tov KAOe meddtn Eexymplotd.

Avto €rel ©g amotéhecpo M emyeipnon vo eotidlel oTov MEANTN, LE TOV OMOi0

mpoonabel va dNUovPYACoEL o 1oYLPY Kot pakpoypdvio oxéon. H avaykn

KoTavonong Tov mehdtn iye yiver ooy omod Tic apyég Tov 20°° cudvo kot oy Kat

TO TPOATOITOVLUEVO Y10 TNV OOENGT TNG OMOTEAEGLATIKOTNTOS TOV TOANGEWDV.

(Koopdrog, 2004)

NMNapadooiako
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I[Inyn: CRM- Awyeipion Iehateiokdv Zyéoewv Anunqtpne B. Koopdtog
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1.2.2 Meiypa Marketing

To pelypo Marketing amotelel 10 amotéhecpa TOL TOKTIKOD, GTPATIYIKOD
OALG KOl EKTEAECTIKOD TPOYPOUUOTIGHOD, GE EMIMEDO AELTOVPYIOG, OV YIVETOL GTA
TAoiolo TNG EMYEPNOOKNG TPOOTAOELNG VAOTOINONC TG 100 A0YIOG TOV YEVIKOV
Marketing.
( Kotler, 2003)

[T ovykekpéva, givar 0 cuVIVAGUOS TOL AVOPOTIVOL dVVALIKOD KOl TOV
GAAOV VAMKOV HEGMV, TO, OTO10L OITOTOVVTOL Y10l TV EKTANPMOCT] TOV TPOYPOUUUATOV
Kol 6TOYWV NG EMyeipnong o€ pa ayopd. Ta otoryeio avtd ivar To Tpoidv, 1 T, N
dtvopn kot M wpo®Onom, M omoio EMTVYYAVETOL LE TNV EMKOWOVIK Kol &ivot
YVOOTA Kot oG To 4 p tov peiyporog Marketing. O cuvdvaoudc Tov ELyuyov VAIKOD
KO TOV TOPATOVEO TEGCAP®V oTolXEl®mV apkovv yia va 600gl og éva Tpoidy 1 oe pia
oelpd mpoiovImv N amortovpevn enun. H onun avt), eivor n avtiinym mmv omoia
£YOLV OMLLOVPYNOEL Ol KOTOVOAMTES Y10 TNV EMLYEIPNON KoL TA TPOTOVTA TG GE OXEGN
pe T1g avaykeg tovs. 'Etot, yiveton xoatavontd o6t av petafAndet éotm kot £va and ta
ototyeio. mov cvvBétovy To petypa Tov Marketing ennpedletol kot 1 16oppoTia TOV
A oV petafintdv.
(MaAlapng, 1990 )
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1.2.2.1 H évvouwa Tov mpoiovTog
To mpoidv amoterei TV kapdid tov peiyporog Marketing kot pmopei vo givan
éva ayaBd 1 po VINPEGIO KOTOGKEVOSUEVO 1] GYESIACUEVO Y10 TNV IKOVOTOINGN TOL
Katovolot). Eva mpoiov 1 o vanpecio mteptrapfavet:
. Toa yopoxktnplotikd yvopiopoto: onAadr, kGbe QLGIKO YOPAKTNPIGTIKO TOV
TPOIOVTOG 1 TNG VINPESTAC, TOV ATAVTA 6TV pdTNnoT « T glvar,».
Il. Ta mleovektnpato: dnAadr|, moteg eivol ot SLVUTOTNTEG TOL TPOIOVTOG KO WG
umopel v eELANPETNCEL TOV KATOVOAMTY], GTN OKEWYT TOVL 0TOi0L Kuplapyel N
1060 «OTTOJEIEE TO LLOVY.
[1l. To o@éAn: pe Tov 6po OQEAOC EVVOOVE TO ELVOTKO ATOTELECLLO TTOV SEYETOL O
KOTAVOA®TAG amtd Eva TPoidv 1 pia vINPecio TN TO GLYKEKPUEVO TPOTOV
N VINPESTa EYEL TNV IKOVOTNTO VO IKOVOTIOLEL L0l GUYKEKPLULEVT] TOV OVALYKT).
Ta mpoidvta avaroya pe v ypnon vy v omoia wpoopilovtar pmopel vo
ovopalovtor katavorotikd 1 Brounyavikd. Koatavoilotkd eivar avtd to mpoidovia
oL AyopAalovTol Yo vo. TPOCOEPOLV gVYOPIoTNON N IKovoToinom kot evbeiovy oTov
KOTOVOAW®TY] EVO PBropunyovikd eivol ta tpoidvia mov ayopalovtal amd EMYEPNCELS
KOl OpYOVIGHOVS Yol TNV TOPAY®YT GAA®V TPOTOVTOV 1) EMELON TOVS elvar amapoitnTa
Yo TV AEITOVPYIO TOVC.
Ta xotavalotikd Tpoidvta Kot vanpeciec yopilovion oe:
v TIpoidvto kot VINPEGieC eVpEig KATAVAA®GNG
v Emieydueva mpoidovia Kol vnpecieg
v' E181kd mpoidvta kol vanpeoisc.
Ta PBropnyoavikd tpoiovra, taivopovvion pe PAcN To YOPAKTNPIOTIKA TOVG
KoL TNV ypNon yro v omoia tpoopiloviot 6TIg TapaKidT® KT yopies:
v TIpdreg VAeg kat fondntikég npdTeg VAES
v' E&optiporta
v' E€omMopog
v TIpdcbetor eEomhopol
v' Ymnpeoiec.
(TEwptlaxnc, T¢wptlaxm, 1996)
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1.2.2.2 H évvolwa ™G TIufg

H tyn elvan  vopopatiky a&io ov £xovv To Tpoidvta Kol oL VINPEGIES KATd

TNV OVIOAAQYT] TOVG GTO Y®PO NG ayopdc. O opiopdc g Tng sivor amiog, o

KaBoplopdg ™S OUmG vl pol apKETA TOAVTAOKT dtadikacio. YTapyovv TOALL Kot

nepimloka ototyela to omoion emmpedlovv TV TIUN KAOE EUTOPELOIUOL E€IOOVG.

Meta&d aT®V GUUTEPIAAUPAVOVTOL O OVTAY®VIGUOS, Ol TPOTIUNCELS TV 0YyOPUCTMOV,

T0 KOGTOG TOPUY®YNG, Ol OWKOVOUIKEG Olakvpavoels, 1 debvig kotdotaocn, 1

OfecIUOTNTO  VTTOKATACTAT®V  KOL  CUUTANPOUOTIKOV  ayofdv, o1  Jldpopot

KuPBepynTikol Kavovicuol, 1 eOon ¢ enyeipnong Kabdg eniong Kot to Tomkd £01po

KoL TOPOOOCELS.

N N N

v

Mepucéc amd TIC KUPLOTEPEG GTPAUTNYIKES KO TAKTIKES TYHOAGYNONG Elva:
TipoAdynon «KdG6T0c-GuVv»

TipoAdynon pe Baon ta emevdvpéva Keaioo

Awokpitikn TyoAdynon

Tioldynon pe Baon tov Kokro Long vog TpoidvTog

2Tpatnykég TILOAOYNONG EVOS TPOTOVTOG KOTA TNV EIGAYMYY| TOV GTNV 0yopd
TipoAdynon pe Bdon m cepd TV TPOIOVTOV

Tioddynon pe 6tdx0 TV TPo®ONGN TOV TOANGE®V.

(TCwptlaxng, Twptlakn, 1996)
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1.2.2.3 H évvolo, TG 010voung

‘Exel xotootel mhéov kowvn ovveidnon 0Tl to KATAAANAO Tpoidv, pe v
KOTOAANAN T KOl TO KOADTEPO GUOGTNUO EMKOWVOVIOG, OEV 1KOVOTOlEl TOV
KOTOVOAMTY oV TO TPoiov dgv Ppioketanl 61OV KATAAANAO TOTO Kot ¥pOvVo, OOV Kol
otav, (ntOel amd ToV KATAVOAWMTY|.

Ta oTotyeio TOV GLGTHATOG SLAVOUNG £XOVV OC OKOTO Vo eEQGPAAIcOVY TNV
vmapén mpoidvtav dtav kol OTov {nTovvTol, MCTE O OLYOPAGTNG VO TO AMOKTIGEL OGO
70 OLVATOV EVKOAOTEPA Y1l VTO TOV AdYO M d1evBuvon MdpkeTivyk eKTEAET Lot GELPE
amd O1dpopeg dpacTNPLOTNTEG N AELTOVPYIES, Ol OMOlEG UTOPOVY VO CLVOYIGTOVV GE
VO peYAAES OLAOEG:

v' Asgutovpyieg ov omoieg avagépoviar oty évvola g petafifaocng g

Kuplottog (ayopoamwAncio) Kot

V' Agutovpyieg ¢ QuoKig dlavounc, SNAadN peTagopd, omobnkevon Kou

ELey0g TV amofepdtwy.

Ot Aettovpyieg NG OVOUNG UTOPOVV VO EKTEAEGTOLV OO €va TUNUO TNG
Bounyavioag, oAAAL OTIC  TEPLOCOTEPEG  MEPWTAOOCELS  avorapupdvovior  amd
eCeldOIKEVIEVEG EMYEPNOELS, 01 omoieg ovopdlovtal eopeic gumopiog kot dtakivnong
npoiovtov (Marketing Institutions).

(TCwptlaxnc, TCwptlakmn, 1996)
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1.2.2.4 H évvorwa g Tpo®@Onong

Mo va toinbetl éva mpoidv mpémel vo 1KOVOTOLEl 1oL GUYKEKPIUEVT] OVAYKN
TOV KOTOVOAMT Kol 7TPEMEL Vo emAeyel TO KATGAANAO SiKTLO SlovOpNG KoL M
KOATOAANAN Tiun moAnone tov. Olec avtéc ot evépyeleg Opm¢ dev emapkovy. Oa
TPEMEL 1 EMLYEIPNON VO EMKOWMOVNAGEL UE TO TUNUO TNG OYOpdS TPOg TO Omoio
amgvBHveL TO TPOIOV NG, Yo VO TANPOPOPNGEL TOVG KATAVOAMTES Yol TV VIapEn TOV
npoiévtog. ‘Etol, m emiyeipnon mpoomabel vo mAnpoeopncel Kol vo meicEl TOV
KOTOVOAMTY OTL LT €ivot 1] KOAVTEPT] TNYT 1KOVOTOINo™G avayK®OV Kot 0Tt T0 TPoidV
TO OTO{0 TOL TPOGPEPEL Bl IKAVOTTOGEL TNV GUYKEKPLULEVT] AVAYKT] TOL.

H emicowvovia givarl por oxdmiun dradikacio, mov akoAovdel v e&ng mopeia:
ocav agetnpio TPENEL Vo LITAPYEL EVOG OKOTOG TOV va eKPpaletal cov unvopa. Avtd
10 uvopa dwPifaletor omd o myn, ToV ATocToALN, GE €VOl GAALO TPOCHOTO, TOV
amodéxtn. To pvopa petatpéneton oe pio GUUPOAKT| LOpEN, EVEPYELD OV KOAEITOL
Koowonoinon, ko dwPiPdletar pe kamowo pECO(KAVOAL) GTOV ATOJEKTN" QVTOG
HETAPPALEL TO UVLUO TOV OTOGTOAEN, EVEPYELN TOL OVOUALETOL OTOK®OIIKOTOINGN.

To amotélecpa givor M peTaopd TOL VONUATOS OO TNV EmMXElpnon 1oV
KOTOVOA®TY. XTO HOVTEAO  emkowvoviog €KTO0G omd 10 oTolkelo g
EMOVATANPOPOPNONG Tapovctaletar kot o 06pvfog, dNAadN ol daTopayES OV
napeppoaivoov katd v petaPifacm tov pnvopatoc.

[Mo vo givol amoTEAEGLOTIKTY L0 ETKOVOVIL TPETEL:
v" Na kepdicel v mpocoyn.
v Na ypnoonolel pnvopate mov ovaeEépoviol oto do nedio sumeipiog

OTOGTOAEN KOl OTOOEKTY.

v Na deyeipel TIg avlyKeg TOV KATAVOAMTOV KOl VO TPOTEIVEL GLYYPOVOG

TPOTOVG IKOVOTOIN GG TOV OVOYKDV OUTOV.

é
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Ta otoryeio TOV GLOTHUATOG EMKOWVMOVIOG, TOV OVOUALOVTAL KOl GTOTYELD TOV

petypatog TpomOnong cuvictaviol o€ TEVTE PACIKES OPUCTNPLOTNTEG:

1.

Tig dnpdoieg oyéoelg: e Tig OMNUOCIEG GYECELS, Ol OTOleg AmOTEAOVV TNV Pdon
TOV TTPOYPAUNOTOS TPOPoANG Kabe emyeipnong, n emyeipnon mpoomabel va
oNUovpynoel éva Kowod medio gumepiog petald ovtie Kot Tov mbavov
0YOPOasTAOV TOV TPOTOVIMV 1| TWV LVINPECIOV TNG.

T Saenpion: péow tov péowv pallkng eEvnUEPOONG 1 entyeipnon tpocmodel
VO EMKOWVOVNOEL PE TOVS KOTOVOAMTEG TOV TUNUOTOS TNG OYopdG TPOS TO
omoio amgvBHveTat.

Tnv mwpocomiky moOAnon: pe v uébodo avutr m emyeipnon emrvyydvel
anevBeiog emkovovia pe TOLG MOOVOVG OYOPACTES TMOV TPOIOVIWV M|
VINPEGUDY TNG.

Tig peboddove mpombnong mwAncewv: 10 oToYElo OVTO TOL pelyUATOG
TpodOnoNg mephapuPavel T evépyele mov ®BOVV TOVG KATAVOAWTEG GTNV
ayopd €vOg mPOIOVTOG M UING LANPECING EVICYVOVTOG TOCO TNV TPOCMOTIKY
nOANoN 6co kot v dapnuion. Ta péoa mov ypnouomolovvral givor ot
ekbéoelg, 1 dwukdounon TV Kotaotnpdtov, 1 dtavour dmpedv detypdtov, n
amovoun PBpofeimv N dopov K.o.

To dupeco Marketing: amotelel éva €idog dueong emkowvwviag peta&d g
emyEelpnong Kot Tov KATOVOAMTY, TOL YIVETOL HECH TOL TOYLOPOUEIOL GAAG
Kot TG SeNUong HEC® €vOG OKTVLOL THAEOPAONG KOl £YEL WG GTOXO TNV

dpeon avTomdKpIoN TOL KATOVOAMTH GTO UNVOLLO TNG EMLXEPNONG.

(TCwptlaxng, TCwptldaxm, 1996)
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Sroixsia Zroixeia
Tol | ouorparog |
npoiévrog /  KaBopiopol |
y. npg

S—

Zroixeia
ouoTparog |
Siavoprig |

Zroixeia
ouoTrparog
EMKOIVWVIag

e P
s

® ‘Apcoo Tayudpopeio
(Direct Mail)

© TnAepapKeTIVYK

® Apeon MwAnon
(Direct Selling)

© HAekrpoviki n@Anon
K.4.

MEITMA NMPOBOAHZ
(Emkoivwviag)

P i

® JuvevTeuEeic Kal
AgAria Tomou

© Xopnyieg
e Opydvwon emokEPewy

e ApaotnpidTnTeg
EVTOG EMYEIPHOEWS

MESA MEZA
AMEZ0
AHMOZIEZ MAPKETINIK
ZXEZEIZ (Direct Marketing)
NMPONOHZH
NQAHZEQN AIAGHMIZH
NPOZQMIKH ?
® Aiakdopnon HQARZH ® TnAedpaon
Karaornpdrwv ® Padiopwvo
® ExB&ocig e Kivqparoypdgog
o EI8IKEQ EKNT@OEIG \ ® Egnuepideg
® Aiavopr deiypdrwv ® [epiodikd
® Anovoypr BpaBeinv ® Ynai@pia diop/on
® ‘Apeon diag/on
MEZA
MEZA ® EmoKEPeIg
© [lwAnon oto
KardaoTnpa
o [wAnon and
T0 TNAEQWVO
MEZA
ynua 4

To peiypa Marketing

IInyn:Apyxéc Mapketivyk, H eAAnvikn tpocéyyion — Kootag TCoptlaxkne &

AleEla TCotlaxn
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1.3 Apeso Marketing

To Apeco Marketing (Direct Marketing) &ekivnoe kot avoamtoynke Kvpimg
omv Apepikry v dekaetio Tov ’50. Apyikd ypnowomomnke and Evav peydAo
aplOud emyspnoewv  tov Hvopévov TloMteidv Apepwne , g Popelog Ko
Kkevipikng Evponng, tg AvatoAkng Aciog KTA. amotedmviag &va Poacikd epyaleio
Yoo TV d1dbeon TOV TPOIOVI®V TOVG, Yo TNV €0PECT KOVOOPYlOV OAAL Kot TNV
JdlTPNoN TOV TOAN®V TOVG TEAUTOV. XtV EAAGS0 aALd kol o€ GALES YDPES TNG
votwog Evpomneg onoc n Iomavia, 1 Itodioa kow n Tloptoyoda mapotnpodue v
e€EMEN Tov Guecov Marketing ypovikd mo apyd oAAd o€ OO KOl TEPIOCOTEPES
popég tov . (F'empyaxkag, 1996)

Yy mpdTn Tov popen to Apeco Marketing ofjpotve ankd v on’ gvbeiag
EMKOWOVIOL PETOED TOV TOPOY®YOD KOl TOL KOTOVOAMTH. TNV GULVEXELDL TEPACE
ommv popen mapoyyeAldv oamd Koatardyovg my OTTO, QUELLE toyvdpopikéc
napayyerieg (mail orders) | ue péco 1o tayvdpopeio (direct mail) ot TeElevTaing
epapuoleTon Ko Pe GAAEG HOPPES AUECNS EMKOWMOVIOG HECH TOV UECOV HOLIKNG
EVILEPMOTNG, TO PASIOQ®VO, TO. vTuma, TV TMAedpaotn oAld kat To telemarketing.
(TTaoyoing ,1999)

Katd yevikr oporoyio. to Apeco Marketing a&lomotel kb drompocwmikn
oxéomn HeTasy meEAATN Kot Enyeipnong n oroio vrootnpileTol Kot HEG omd TIC AUEGES
TOAMGCEG OAAG Kot amd v aviantuén Pdoeswmv dedopévav pe otowyeion yioo v
OYOPOGTIKY] GUUTEPLPOPE TV KATAVAADTAOV.

To Apeco Marketing éyet eéehybei oe éva moAD exAemtvouévo epyareio
akpifelag, pe ovveyn TPOCGOVOTOAICUO oTO amoteAéopato. To meEPLEXOUEVO TOL
aALGCEL GLVEXDG SLOUUECOV TMV OEKAETIOV, ONAAOT GALO TPdyLa onpaivel GHIHEPO KOt
Alo opove Tig dekaetieg Tov 50, Tov 60, tov *70, tov *80 kot Tov *90. Avtd mov
ovopdotke Néo Apeco Marketing, eppaviotnke oto péoa g dekaetiog Tov 1970,
oe plo emoyn otopikng kaumng ywoo to Marketing. Méypt 10t o1 €myelpHoELS
ypnowonowovoav to Apeco Marketing ywo va emitoydvouy TV apylkn TOLG
dpactnpoto. Tnv emoyn, OU®S, Tov VYNAOD TANB®PIGHOD Kol TNG OIKOVOUIKNG
afefoardmrag mov  yapoktipwoav TN dekoetio tov 1970, ot emyepnoelg
npocnafovcav vo Bpovv Tpdmovg EAEYYOL 1 Hel®ONG TOV KOGTOVG, KAOMG Kol VEES
TPOOTTIKEG.

(Toaxiaykoavog, 2001)

é
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oupwvo pue tov K. Anuntpn Ho&padn og Apueco Marketing opiCovpe éva
OUOTNUO TO ONOI0 EMOPAE KO OEYETONL EMOPACEIS KOl ypnolpomolel &va 1 Kot
TEPLOCOTEPD. OLOPNUOTIKG HECOH YIOL VO EMTUXEL MioL UETPAOIUN  OVTOTOKPLION
(response), 1 cuvodhayn (transaction) ce omotodMmoTE YDPO.

‘Evoc akdpa optopdc mov eivor amodektoc eival avtdg mov opilel 10 Apeco
Marketing g tov tpoémo emkowvmviag pe tov omoio o marketer amevBvivetan
KaTeLOEIOY GTOV QyOPOGTY| KO ETLTVYYAVEL L0 LETPOVUEVT] OVTOTOKPLION, Y10

= TV ayopd evOg TPoidvTog

= TNV GUUUETOYN TOVL GE TPOGPOPL.

= TNV aiTnomn TANPOPOPLOV- EVILEPOOT).
( F'ewpydxag, 1996)

Télog, ocOpemva pe tov optopd tov Direct Marketing Association, to Direct
Marketing sivat éva apidpopo (interactive) cvotua Marketing mov ypnouonotet
évo. 1 TEPLGGOTEPO OLOPNUOTIKO WHEGO, TPOKEWWEVOL VO, TPOYLOTOTOWGEL L
petpovuevn avtamdkplon (response) 1 ovvorrayn (transaction) oe omotodnmote
onpeto. ( Ma&pudadng)

H ¢uhocopia tov Apecov Marketing BaciCetor oty Pacikn apyn 6Tt OA0L o1
neAdteg Oev etvar ot oot TIpdypatt, extdg and ) yvoort Bewpia mov Aéel OTL TO
20% tov melatov eivor  ocvviBog vrevBuvor Y to 80% TV TOANCE®V Of
OTOONTTOTE KATNYOPia TPOIOVT®V 1] LINPESLAV, YVOPILOLUE TOAD KAAL OTL Kot 0T
10 20% £&yel onuavtikég dapopés. Kdmotor gival amokAieiotikol, motol, dwol pog
neAdTeG, KAMOOL €ivol OMOKAEIGTIKOlL TEAATEG TOV OVTAYOVICTOV HOG, KATO0L
ayopalovv 6mov PBpovv Onvotepa kAt. To Aueco Marketing diver mv dvvatdmra
OTIG EMYEPNOELS VO YVOPILOVLV TOVG TEAATEG TOVG OVOUOGTIKA KOl VO, YPNGLLOTOLEL
OLPOPETIKT GTPATNYIKN EMKOWV®VIG Yo KEOe vToopdda.

(Ho&yadng)

O1 %0 Baoikoi kavoveg Tov diémovy To Apeco Marketing, aveEaptnto amd ™
pope1 Tov givor : o) 6Tl XPNGIULOTOLEL O1APOPO HEGA Y10, OTOGTEIAEL TO UNVLUA TOV,
Kat, B) diver odnyieg otov TapaAnmTn vo ovadldPet pio cuykekpiévn opaon.

(Tewpydkag, 1996)

é
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1.3.1 Adyor yro. Tovg omoiovg ypnoipomorcitar To Apeso Marketing

o va ptdoel to Marketing otnv onpepivi Tov HOpET Kot Kot® EXEKTOON 1)
xpron tov duecov Marketing va givar 1660 dradedopévn cuvéEBaiiay moAlol Kot
dtapopeTikol Aoyot. Ot KuplOTEPOL OO VTOVE NTAV:

1. Tnv mepiodo g eowtepkne petavdotevong ( Hetd v Prounyavikn
EMOVACTOOT) GLYKEVIPOONKE OTA PEYOAD OOTIKA KEVIPO Eval LEYAAO UEPOG
T0V TANBLoUOD amd TIC OYPOTIKEG KUPIWG TEPLOYES, TOAAEG TEPLOYEG
TLUKVOKOTOIKNONKOV Kol emiong mopotnpnOnke HEYAAN GLOGMPELOT TOV
EIC00NATOC G WIKPY| YEOYPAPIKN £KTOOT KOONDC Kol oENoT TOV ovVoyK®V
TOV KOTolKOV ¢ kdbe meproyng. OAla ta mapoandve yeyovota emmpéacov
OeTIKA TIC AUEGEC TOANGELS OO TNV TAELPE TOV ETLYEPNCEDV KO YPEIUCTNKE
va aropalikomomBel 1 ayopd €161 OGTE Vo TPOKOLWYOLV Ol OvVAYKeEG TTov Oa
npénel vo tkavomomBovv. TELoG, Ol TEAATEG TOV AVIIKOLV GTIG OYOPEG OVTEG
elval €0KOAO va €vTOmMIGTOOV AoV otoreiot OMWG TO OVOUATETDOVULUO, 1
dtevbuvon, o aplBpnog TMAEP®VOL KTA. givorl YvmoTd.

2. O apBuog Tov yovaik®v mov epydloviar oLEAVETAL, e OTOTEAEGLO VO UMV
£XOVV TOV OTOLTOVUEVO YPOVO Y10, VAL TPAYLATOTOMGOVV TIG 0lyOPEG TOVG.

3. H ypnon tov avtokivitov yuo TV peTdfocn ota onueios TdANoNS avEaver Tig
OLKOYEVELNKEG OOTAVES, EVAD TO KUKAOQOPLOKO TPOPANUa, 1 EAAEYM XDPOV
oTAOUEVONG KOl 1] TOAV®PT| OVOLOVY] GTIS OVPEG TOV TOUEIV TPOKAAODY TNV
dVCOPECKELN TOV KOTOVOAMTIKOD KOWVO.

4. H ypnowonoinomn tov TMAEpovIKOV tapayyel®v ko’ 6Ao 1o 24mpo(kupiwg
TIG Bpadivég wpeg) , Tic kabnuepwvég, tic Kuplakég, katd tv didpkelo TV
€0PTOV OAAL KOl TOV apYlLdV EMOOKIULALETAL 0md TO KOTOVOAMTIKO KOWO TO
omoio otV mAgoyneio Tov gpydleTol Kot ot dPeG mov epYALETOL GUUTITTOVY

LE TO ®PAPLO AEITOVPYIONG TOV KOTAGTNUATOV.

é
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5. H avantvuén g odyypovng texvoroyiag (internet, cd-roms, fax k.a) coufdariet
OTNV TOYVTEPT OAAG KOl OMOTEAEGUOTIKOTEPN EMKOWMOVIOL KOl OVTOAAOYN
TANPOPOPLOV AVAUEGO GTOVG TAPAYDYOVS KO TOVG TEMKOVS KOTOVOAMTECS,
BonBmvtag otV TPayHaTOTOINGN GUECHOY TOANGEMV.

6. Meta&d tovg ot emyelpnoclg avéntvav tn ypnon Ttov auecov Marketing
AMOYy® tOL LYNAOD  KOGTOLG TNG TAOANGONG OvVA TEAATN Kol Kupimg Otav
TPOKELTOL Y10, TOANGELS EKTOG TOLEWC.

(ITaoyoing ,1999)

é
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1.3.2 Tayopaxtnprotikd tov Apecsov Marketing
Ta Kuprotepa yopaktnpLoTiKd Tov duecsov Marketing:

1. To aueco Marketing mpocdiopilel pio cvykekpluévn oyopd-ctdyo
otV omoio amevBhveTan Kol TNV omoio EMALYEL KAT® OO AVOTNPES
dwdwaciec. To punqvoud pog, oniadn, Bo mpénel va amevBbvetal ce
KOAG KOBOPIGHEVESG OUAOEG-GTOYOVG, O1 OTTOIEG SLHOPPOONKAY Kupimg
pe xpumpo tov tpdémo (NG TOovg Ko Oyl TOcO pE Pdaon Ta
OMNUOYPOPIKE TOVG GTOTYE AL

2. Otav mpoodopilovion ot 6tOY01, TPEMEL vo divovtor pe akpifela ot
apBpoi, ot mocoOTNTEC, O YPOVOS KOl TA LAOAOUWTA OTOKElD T®V
TPOIOVIMV TOV TPOKELTAL VAL O1TEOOVV.

3. Eivotl epiktog o €leyyoc tov amotelecpdtov tov dpecov Marketing
OTMOTEONTOTE APOV Y10 TAPAOELY L0 LTOPOVV VAL LETPNBOVV 01 TOANCELS
OV £YvaY 1) 01 TEAATES TTOL AVTATOKPIONKAY.

4. Tivetw ocwot) o&lohdynon aeov uetd v pétpnon ot marketers
pmopovv va BydAovv ypnoIHe GUUTEPAGUOTE Y0 THV ATO0CT TOV
EVEPYELDV TOVG.

5. Anmovpyeitor évog katdAoyoc medatdv 1 Pdon Oedopéveov  mov
wpocapuoleTon Yo kéOe ayopd-ctodyo.

6. Ymapyer onpovpykdTNTO LE TNV YPNON TOV EPYOAEI®V TOVL GUEGOL
Marketing yio va tpocelkbovtat ot TeAdTeS TG ayopds-6ToYOv.

(Toaxiaykavog, 2001, TTacyaing,1999)
e e e e I e
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1.3.3 Ta kavaia dravouis Tov Apesov Marketing

Me 1oV 6po «KOVAALO SLOVOUNG» EVVOOVUE TOVG OPOLOVS HECH TV OTOIMV 0L
marketers mpowBoldv ta mpoidvta N TIG LVANPEGiEG TPOG TOVG KoTOVAA®TEG. Ta
Kavilo, dwavoung eivar yvowotd kot o¢ «kavalo Marketing»y 1 «kovéiia
TPOGEYYICEMS TOV KATAVOAWTOVY. Tao kavéAlo Slovoung Tov aviKouy G610  (GUECO
Marketing sivar ta €€1c:

1. «Tayvdpopkn mapayyeMoy - T0 KAVAAL TNG EMAVUANTTIKNG EmaeNc» Me v

Bonbeta awTov TOL KAVAALOD 0 TEAATNG UTOPEL VO TapayYEILEL TaL TpOidVTO N

TIG VINpecieg mov embupel HEC® TOVL TOYVOPOUEIOV, TOL TNAEPMOVOL N TOV

dapdpov niextpovikdv pécwv ( internet, interactive CD-ROM k.a)

2. «Apeomn TOANGM» - TO KAVAAL TNG «TPOCHOTIKNG EELNPETNONCH

To wavédAr ovtd Oavoung mopoatnpeitor 1660 OT0  KOTOVOA®TIKO

marketing(B2C) 660 xat oto Bropnyaviké marketing(B2B). Xtmv mepintwon

0V KoTovaAoTikov marketing o kotoveA®tg €xel v dvuvoToOTNTO VO
napayyethet to mpoidv 1 v vmnpecio mov embopel péc®  KAmTOOVL

AVTITPOCAOTOV 1 HECH KATOWG E€KONAMONG 7OV £XEL GOV GKOTO £xEL  val

TOPOVGLICEL TO TPOIOVIO M TIS LANPECIEG GTO KOTOVOAMTIKO KOWO. XTO

Bropnyaviké marketing ot d1dpopotr TOANTEG TPo®OOVLV TOL TPOIOVTA N TIC

VANPEGIEC TOVG PECH TNG TPOCMOTIKNG TMOANGNG, ONANOY| Ol EMYEIPT|GELS TOV

BELoVV Vo ayopAcouV (EMYEPNOEIC-KATOVAAMTEG) TOPAYYEAVOLV TO TPOTOVTOL

N TG vanpecieg mov emBvpovv amgvbeiog otov appddo TOANT. AVTOC O

TPOTOG AyOpPdG OmOTEAEL TNV AUEST TAOANGT).

Yrdpyet évo akOpo Kovai Stoavouns, avtd TG AVIKNG TOANCNS, TO 0Toio
givar o ovvnbeg va to mopotnpovue oto I'evikd Marketing alid ypnouomoteiton
ggioov ovyva kot oto Apeco Marketing otav o katavodl®TG KoAgitol va
avtamokplel aqueco oe pio mpooeopd mov tov yivetan. H avramdxpion Tov
KOTOVOAMTY] 0TI DAOTOIEITOL L€ TO CUUTANPOUO EVOC KOLTOVIOD N HiOG AmOdEENS
HE T oTolKEln. TOL TOL GTEAVETOL 1) EEAPYVPADVETAL GE KOAMTOLO KOTAGTNUO ALOVIKNG
TAOANGCTG.

(ITaoyaing 1999, lN'ewpydkag, 1996, Kiovong, 1990)
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1.3.4 Ta péoa Tov Apesov Marketing

Ta péoo mov ¥pNoYoTooHVTAL KOTA TNV €Qopuroyr Tov duecov Marketing
etvat ta mePlodikd, ot epnuepidec, To ToyLOPOuELo (01 TOYLIPOUIKES OTOGTOALS), Ot
KOTAAOYOl, TO MAEKTPOVIKG péoa (OnAadn M TNAEOPOON KOl TO PASIOP®VO), M
dapnon eumopikng vrootnpiéng, to telemarketing, n nAektpovikn ayopd, n ayopd
ambd mepintepo Kou to KovdAle on line. AkOua o TMOAAEG TEPUTTMOGELS
YPNOLOTOL0VVTOL KOl GAAD EGO OTT®G 1) dtovop] GLALASI®Y amd TOPTO O TOPTA, Ol
KOTAAOYOl, Ol WOANCELS MECOH OmO KOTACTNUOTA, Onitwo, £kBEcel; Kabdg kol ot
TPocmNIKEG ToANoel. To dueco Marketing ypnoyomotei O o Ta TOPUTAV®D UEGO, LE
okomd va anevbuvlel oe pepovopéva dropa Kot Ol 6€ HEYEAO aplOId KATOVOAOTOV
EMIDKOVTOS £TGL TNV ONUOVPYIO GTEVAOV JOTPOCOTIKDY CYEGEMV.

+ Marketing péom meplodikmv kot epnuepidmv

Ta meprodikd dSwkpivovtor oe Kotnyopies avdioyo pe v cuyvotnto
KuKAOQopiog Tovg o€ unviaio, dekomevOnuepa, efdopadiaio KTA oAl Kot avaioyo e
TO TEPLEYOUEVO TOVG GE OKOYEVEWNKA, OVTPIKE, YUVOIKEID, TOOIKA, ETIGTNUOVIKA,
OpnokevtiKd, 0OANTIKA, Toukiing VANG kot TAgonTikd. Ot dVo TeAevTaie KOTYOpiES
déxovtal Ko TIg TEPLoGOTEPES drapnLicels apécov avtamokpicems. o v emioyn
aALG Kot a&loAdynoT TOV TEPLOJKADV, EETALETOL TO TOGOOTO KOADWYE®MS TTOL £XEL £Vl
nePlodIKod o pia mepLoymn, oot 1o dafalovv, kébe mote To Safalovv KA.
O gpnuepideg elvar €€icov onpavtikés 660 kot To meptodkd. EmmAéov, n emioyn
Kot 1 a&oAdYNGT| TOVG YiveTal pe TOV 1010 TPOTO OTMG KOt GTOL TEPLOOK KO ETTAEOV
e€etaletar To Hyog TG Kukhopopiog kKaBMG Kol 01 TEPLOYESG TOV KAADTTOVV.
2NV GUYKEKPIUEVT] TEPITTMOT O KOTAVUAMTNG EVNUEPDOVETAL Y10 TO TPOIOV 1| TNV
VINPEGIN KOOGS Kat Yo TOV TPOTO OV PUTOPEL VAL TO OMOKTNGEL.

+ Marketing péom tayvdpopeiov

Me TV amoCTOAY| EMGTOADY, EVIUEPOTIKOV GLAAASI®V, EVIVTTOV, QETY-PoAdY
K.0. HECH TOL TOYLOPOUEIOL Ol EMYEPNCEIS OVATTOGGOVY O HOKPOYPOVIOL
STPOcOTIKY oxéomn He Toug meAdTeg Tovg. EmmAéov, amoteAel to Pfacikdtepo péco
AVTOTOKPIONG TOV TEAUTAOV, AP0V TOALES POPEG KAAOVVTOL VO GUUTANPMGOVY Kot Vol
oTellovV THO® OTIS EMYEPNOES KATOO KOLTOVL 1] KATO0 OEATIO GUUUETOYNG OF
KAmowo dlyoviopd 1M kamolo deAtio mapayyediag. Téloc, to marketing péow
TayLOpPOopEion amoteAel TO KOADTEPO pESO Tov duecov Marketing apol moapéyel tnv

duvaTOTNTO EKTETAUEVNG EMAOYNG NG OyOpdc-oToYov, elvar €VEAMIKTO Kol givat
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dVVATOV T ATOTEAEGLATA TOV Vo EAYYOoVV Ko va aglodoynBovv. Eniong, ivor moAw
dwadedopévo oty pominon PiPAimv, TEPLOSIKOV Kol AGPUAELDV Kol SlodIdETOL [E
Yopyols puBuovs 6Ta dSMPA, GTO POLYICHO OAAG KOl oTo Blropnyavikd Tpoidvta (my:
YPOUATO, EPYOAELQ).
+ Marketing pe kataldyovg
Me Vv 0mOGTOAN KOTOAOY®V OTO KOTOVOAMTIKO KOWO OTOCKOMEITE M
napayyerio Tov mpoidviov péoa amd ovtovg. H emrtuyla avtig g pebddov
e€aptatot amd TV KavoTTa NG £TOUpEiag va dlayelpileTon 6OOTA TOVG KATOAGYOVGS
TOV TPOTOVI®OV OAAE KOl TOV TEANTOV NG, Vo eAEyyel To amobépatd g, va
TPOGPEPEL VYNNG TO1OTNTOG TTPOTOVTO KaODS Kol va mapovctalel Eva Eexymploto
yontpo otovg meAdtec ™. EmumAéov Oetucd otoyeio yio pia etoupeio Bo eivan m
VapEN OVOIKTNG YPOLUNG ETIKOWVOVIOG LE TOVG TEAATES, 1| TAPAYMDPNON OELYUAT®V, 1|
TPOCPOPA dDPDOV OAAL Kol TVYXOV PLAaVOp®TiES.
+ Marketing péom tiedpaong kot padlo@mdvov
2V KoTnyopio avTi aviKouV 11 ThAEOPOGT Kol TO padtdemvo. Mg v ypnon
TOV 000 QVTOV HECOV EMOLOKETOL KOTA TNV O1APKELD TOL SOPNUIGTIKOD UNVOLOTOG
va tpoPAnbel to mpoidv N  vNpesia pe oKomd v ATOoTAGEL TV OETIKY YVOUN TOV
KatavoA®tdv. Ocov agopd 10 padtdP®VO Ol KOTAVOAMTEG OKOUV GYETIKA e TO
TPOIOV 1 TNV LANPESIA KOl 0V TOLG EVOLOPEPEL TO OLOPTLUGTIKO pvopa Tpofaivouv
otV ayopd. Xtnv TnAedpocn To TPOiovVIo N ol vanpecieg odidovionr pe VO
dapopeTkoVg Tpomovg. O MPMOTOG APOPd TO SOPNUIGTIKG pnvopoto (Spots),
dwpkelag 60 €mg 120 OevTEPOAEMTOV KO YPNGULOTOLOVVTIOL Yl TPOIOVTIO OTMG
BiPAria, meplodikd, KpEG cvokevég, cd, €idn owiakng ypnoewc Kth. O dedTepog
TpOTOg efvar To KavAAlo oyopdv Omov TPOKEITOL Yo KavdAlo mov olabéTovv
OAOKANPEG TNAEOTTIKEG EKTOUTES Y10 TV TOAN G TPOIOVTWOV 1) VINPECLOV.
£ AlQNUIOT EUTOPIKNS VITOGTAPIENG
Avtov 10V €ldovg M SweNuion omoteAel €val COUTAEYHO TNAEOTTIK®OV
dwpnuicewv mov eEac@arilel and o eundplo TV vrooTPEn Tov mpoidvtog. To
SleNUoTIKO pivopa Topovctdletl éva TpoPanua-Adon. H didpkeia toug givor 60 £mg
90 devtepdlenta KoL 6e avtd TO OdoTnUa divovv TN SLVATOTNTO Vo AVGOLV
OMOTEAECUATIKG TO TPOPANLO KOL VO TPOTEIVOVV KATOEG GLYKEKPIUEVES TTPOMONTUKES
evépyeleg. Téhog, mapovoidlel pio Alota KataotUdtov on’ 6mov 0 KOTOUVIAMTNIG

pmopel va ayopdoetl To d1opniOpeVo Tpoiov.
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+ Telemarketing

O ocvvdeopog tele eivar mapdymyo eAAnVIKOD OPOL TOL GNUAIVEL «EK LOKPIVIG
amootdoemcy. Katd cuvénela, o yevikdg mpocsdioptopdc tov telemarketing pmopet va
ovumepAapPdvel 6Aovg Tovg TOTOVS Tov Marketing oe pokpvh ardoTact, OTOS Eva
arn’ evbeiag toyvdpoueio M w video Swenuion. Ewdikd dg, 10 KOOVPYL0
telemarketing givol mpocdopiopévo Gav YPNOILOTOINCT TOV KAPIEPOUEVOV HECOVY
TEPLOUPAVOVTOG, TPOCMTIKA UNYOVAHOTO Kot TEPPAAAOV Yol VO SNULOLPYHGOLY 1|
va dgYTOLV TapOyYEALEG ATO THAEPDVOU.

Me tov 6po telemarketing evvoovpue pia uébodog marketing mov ypnouonotel
TNV GLYYPOVI] TEYVOAOYIN TNAETIKOWMVIOV KOl NAEKTPOVIKMY VITOAOYIGTOV GAV £V
HEPOG €VOC KOAL OPYOVOUEVOD Kot OLOYEPILOUEVOL TTPOYPAULOTOC TOANGEDY TOV
TEPIAAUPAVEL TN YPNOT TOV TPOCOTIKAOV TOANGE®V, YOPIG VoL EPYETOL TPOCOTO LE
TPOCHOTO GE EMAPT] LLE TOV KOTOVOAWDTY.

[Ipdketton yoo TOANGCEG HEG® TOV THAEPDOVOL Kot givar duvatd vo LIapPyEL
peyaAn motkidio Tpoidvimv aArd Kol vanpect®v. To Packdtepd TOV TAEOVEKTNUA
elval To YopnAd KOGTOG TS TPOMONGNS TV TOANCEWV.

+ Hlektpovikf ayopd

H niextpovikny ayopd eivar dvvatov va yiver pe ovo tpdémovs. O mpdTOog
TPOTOG EMTPEMEL GTOV KATAVOAMTY] VO GLVOEDEL e TOV NAEKTPOVIKO VTTOAOYLOTH piog
etoupeiag 6mov vrapyel o Péomn dedopEVEOV PE OAL TO TPOTOVTIO 1) TIS LINPEGIEC.
AVTOG 0 TUTOG MAEKTPOVIKNG OYOPAS CUVOVTATOL GE TOPAY®YOLS, ALOVEUTOPOLG,
Tphmeles, TOLVPLOTIKG YpaPeio KTA. ZOUPOVE LE TOV OEVTEPO TPOTO, O KOTOVOANTNG
TNAEQ®VEL Kol TANPOVEL o€ pia eTonpeio pion pnviaio cuvopoun Kot Umopel HEG® TOL
NAEKTPOVIKOD VITOAOYIGTY TNG ETOUPELNG VO TapayYEIAEL TA TPOTOVTA 1) TIG LANPEGIES
oV eMBVUEL TT.Y KPOTNOELS 0EPOTOPIKMV EGITNPIOV, EEVOJOYEI®V KTA.

£ Ayopa and nepintepa

[Ipoxertan yroo pnyovnpato mov eyKafiotovv d1bpopeg etapeiec mapEyoviog

OTOV KOTOVOAMTY] TNV OLvaTOTNTO VO, OlYOPAcEL 1| Vo TOPOYYEIAEL TPOIOVTA OTMC

povy0, TOTOVTGL, Poiitoeg KTA
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+ Kovaha on line marketing

Tnv xatnyopio twv on line kavolidv tv Slokpivovue OTIC EUTOPIKES
vinpeoieg on line kow oto internet. Ot eumopikég vanpeciec on line éyovv
KaBopiopévn ¥poviky SLapKeln KoL TO0 KOGTOG Yo TNV TOPOYN TOvg eivatl dtaitepa
vynAd. Ioapaywpodv ydpo amobKeLONG GTOV NAEKTPOVIKO VTOAOYIGTY TOVS TPOG
evowkioon 1N axopo Kot Tt Oonuovpyio pog «oovvoeongy M Ovpidag amd OV
NAEKTPOVIKO VTOAOYIOTN TG ETOUPELNG TTPOG TO EUTOPIKO TOVG KEVTPO. Emiong, otig
eumopikég vanpecieg on line xatotdooetatl Kot 1 TomobEnon SloenUong o€ KATo0
OUYKEKPIUEVO YDPO 7OV TPOCPEPOVY Ol  eUmOpIkEG vanpeoieg on  line ko
KOTOY®POVVTOL COUPOVA LE TO YPOVO ANENG TOVG N GE KATO10 TIVOKO 0VOKOIVDGEMY
N KOTA TNV S1GPKELDL TOV Ol GLVOPOUNTEG YPTCLLOTOLOVY TNV VANPECTH OKOLO KoL OV
dev Béhovv va emiBopovv va doHve KATOoo S1apNULoT).

Me v xpnon tov internet kot GuYKEKPIUEVE TOV NAEKTPOVIKOD TO(LOPOUEIOD
TaPEXETAL 1] OLVOTOTNTA GTOVS XPTOTES VO OMOGTEALOVV TIG EPMTNCELS , TIC TPOTAGELS
OALG KOl TO. TOPATOVE TOLG GTNV €TALPElR 0€ GUVTOHO YPOVIKO S1AGTNUA KoL Vo
Aapavouv amavtnoeglg and Ty etaipeion TOAD ypryopa.

(TTaoyoing, 1999, ToakAdykavoc, 2001 Towmdyov, 1997)

é

. ——]

|



I e R e ey —— W it — W =Syl =

1.3.5 Ta mheovektipota Tov Apgosov Marketing
Onog kot kabe dArog Topéag Tov Marketing étot kot to Apeco Marketing éyet
ONUOVTIKA TAEOVEKTAUATO TO. OTOi0. OlKPIvVOVTOL GE EKEIVOL TTOV OPOPOVV TOVG

KATOVOAWMTEG AAAG KO G€ EKEIVOL TTOV OLPOPOVV TIG EMYEPNGELS (TPOUNOEVTES).

1351 Ta mieovektinoto Tov Apeocov Marketing yw Tovg
KOTOVOAOTES
Ot kotovodmtég mAéov €yovv T dvvoatdtmTa vo  yovilouv yoplg va
petaxwvovvtat. ‘Exovv 6Aeg tic mAnpogopieg, mov tuydv Ba tovg ypelactodyv, oTnV
duibeon tovg eite péow evIOTOV KoTAAOYwV, gite péow tniedpacng, eite péow
NAEKTPOVIKOD LTOAOYLGTY), €ite pe TV xprion CD-ROMS «Am.
I. EmuAéov, dev tovg emnpedlovv ot TOANTEG Kol £TGL PUTOPOLV Vo, £(OVV
elevbepia oKEYNG Kot Aveon 6TV EXLAOYN TOV TPOIOVTOG 1) TNG VINPEGIOG.

Il. "Eyouv tn duvatdtnta va oke@todv pe Bacn T Aoyikn Kot Oyl To cuvaicOnua,
TPWV ayopdacovv agol £Xovv apkeTd ypovo TP v TPoRovv oTnv ayopd, 1
TPWV VO GCUUTANPADOGOLV TO EVIVTO KOVTTOVL AmAvINoNG —mapayyeriog N Tpw
Yiver To THAEQ®VO.

[1l. Ot katavaAotég Onmg Kot 6Aot ot avBpmmot, yayvouv oxeddv Kabnuepvd to
ToYLIPOUKO KOoLTi TOVG Yo va fpovv ypdupata, epnuepides, évrvma. Otav
Aappdvovy katt aucBdvovton pa £vTovn Wouyiky vyapictnon, dpa pe v idwo
evyopiotnon Aaupdvoov 1o Oépa pe To mPoidvta oL €Yovv Ol 10101
mopoyyeilet.

IV. Téhoc, yia tov gpyalopevo tov 21°%° audvo onuovTikd TAEOVEKTNIO OTOTEAEL 1
napddoon TV mPoidvimv mov embuuel, oto omitt tov kepdiloviag £Tot

OPKETO YPOVO TOV 01010 PUTopEl va Tov O100£0€1 GE TOALG AAAD TTPAYLLOLTOL

1352 Ta mheovektiuota Tov Apgocov Marketing yw Tig
EMYEIPNOCELS

Me 1tov  amoKAEWGHO TOV  EVOLAUECSOV(OVTITPOCHOTOL,  YOVOPEUTOPOL,
MovOTTOANTEG) SivETOL OTIG EMXEPNOELS 1| dSvvATOTNTA Yo amevdeiog emkovmvia pe
TOUG TEMKOVG KOTOVOAMTEG. ATOTEAEGHO OVTNHG TNG evEPYEWS €ival M peimon Tov
KO6oTOVG O0écem Kol KOT' EMEKTOON EMPEPEl OETIKN €MNTOON GTO GLVOAKO

KOGTOG TOV TPOTOVTOG 1] TIG LN PESTAG.
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V.

VI.

VII.
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[MoaMotepa, oe dOoPaTEC 1 OMOUAKPLCUEVEG TEPLOYEG Ol EMLYEIPNOELS
adLVATOVGHY VO 0OPYOVAOGOLV  KOTOlo  OiKTLO  JlVOUNG Kol va
TPOYUATOTOUCOVYV TOANCELS, KOTL OV UE TNV YPNON TOV HECHOV TOL
Apecov Marketing givat TAéov gQikTo .

Ot Moteg (KatdAoyol) e TO GTOKEIN TV TEAATMV OTOTEAOVV CTUAVTIKO
«IEPLOVOIOKO GTOLYEIO» Y10 TIC EMUYEIPNOCELS, Ol OMOIEC TMPEMEL VO TIC
OVOVEDVOLVE KO VO TIG EAEYYOVVE OVA TOKTA YPOVIKA SLOGTILLOTOL.

Eivar dvvatov va onuovpynfel motdédtto TV TEAATOV ATEVOVIL OF
KATOl0L GLYKEKPIUEVT] HdpKa. AVTO cLVNOMC emTLYYAVETOL GTO. Ol0PKT
ayafd o10tTL av ot ayopés eivar emavalopPavopeveg TOTE SIOUOPPOVETL
AVOAOY®G KoL 1 EIKOVA TOV TPOTOVTOG 1) TNG LITNPEGLNG.

O avtayoviopds, amopOVOVETAL POV Ol OVTOY®VICTES 0dVVATOOV Vo
TOPOKOAOLONGOVY  TIG KWWNGELS TOV EMYEPNOCE®V  EKEIVOV OV
ypnowomowovy 1o Apeco Marketing. EmmAéov 1 dvokolio peyolmvel
otav o1 TeAATEG elval TGTOl GTNV LAPKO TOL TPOTOVTOG N TNG LN PECIAG. .
EmuAéov, mapéyetar  duvoatdmrta péTpnong, eKtiunong kot aEoAdynong
TOV OTOTEAEGUATOV TNG EKGTPOTEING TOL KAVEL M €myeipnon €pOcoV o1
OmoleG NG KWNOoES €ival 6MOTA TPOYPOUUATIGUEVES, GTOYEVOVV GE
OUYKEKPIUEVO OplOUd KOTAVOA®MTOV Kol EMKOW®VOLV poall Toug pe
OPIGUEVO aplOud HEGMV.

Anpiovpyobv adldAewnteg oxEGES e TOVG TEAATES, APOV EMKOLVOVOLV
pali Tovg avé TaKTd YPoviKd SCTHULOTA Kot £T61 01 TEAATEG OV YEvouv
ETOLPT LLE TO TTPOIOV 1) TNV VINPETia AALE OVTE Ko [LE TNV EMXEipNON.
Téhog, umopoOV va TPOGEYYIGOLV TOLG VLTOYNPLOLG TEAATEG LE
peyoAvtepn axpifeia and dmoymn xpovov kabdg Kot vo YPNGLULOTOOVV
EVOALOKTIKA O10QMMOTIKE péca €Tol MOTE TAL pUNvouaTo vo givol mo

OMOTEAECUOTIKG OAAL KO LE LIKPOTEPO KOGTOC.

(TTooyarng ,1999 , Toaxidaykavog, 2001)
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1.3.6 Ta peovektipata Tov Apsosov Marketing

Onwg axpifdg cvpPaivel pe too TAEOVEKTAUOTA £TOL Kot YIVETOL KoLl LE TO

ueovektipoto tov Apecov Marketing, diakpivovtal dnAadr g owtd TOL APOPOHV

TOVG KOTOVOAMTEG KO QVTA TTOV ApOPOVV TIG EMLYEIPTOELS.

1.3.6.1 To peovektipota Tov Apecov Marketing yw Tovg

KOTOVOAOTES

Ortav ot kaTavoloTég divouv Tapayyeiia Yo TpoidvTa Ta. omoio eV UTOPOVV
Vo T0 S0LV 1] VO TAL TAGOVV, VITAPYEL KivOuvog TEMKE Vo unmv ayopdcovy v
TOLOTNTA TOV EMOVUOVV.

Yrndpyet xivovvog vo mapaldPovv  €TEPOYPOVICUEVO TO TPOIOVIN OV
napnyyelav, eEontiog g KokNg opydveoong tng vanpeciog dwbécews twv

TPOIOVTOV 1 SUGAELTOVPYIOG TOV TOYLIPOUIKAOV LANPESIOV ToL Kpdrtovg.

1.3.6.2 Toa pewovektipota Tov Apgoov Marketing yw TG

EMYEIPNOCELS

V.

H oM exotpateio tov Apecov Marketing éxst peydho kdéctog Yoo nv
emyyeipnon. Zmv mepinTOon OU®G TOL Ol KATAVOAMTES Oeifovv peydn
avTOTOKPLOT, TOTE TO KOGTOG OV OmOTEAEL TAEOV TPOPAN L.

Ymv mepintwon €vog véov mpoidvtog elvar dvokolo va mewsBodv ot
KOTOVOIA®TEG VO TO OOKLLACOVV, EKTOC KOl 0V TOVG Ttapacyedel kdmolo 1oyvpd
kivnrpo.

Edv to mpoidv | n vanpecia dev Kavomomaet Tig avaykeg 1 Tig embopieg tov
e, TOTE €lvol dSLVOTOV VO YAGEL TNV OEOTIOTION TOLV TOCO G TPOS TO
TPOIOV OGO Kol ®C TPOG TNV EMLYEIpNO.

[ToAAéC popég, AOY® TG SVGAEITOVPYIOG TOV TOYLOPOUIKMY VINPECIOV VOl

mOavo o1 KOTaVOAMTEG Vo TapaAdfouv ta Tpoidvta pe Kamolo Kabvotépnor).

(TTooyaAng, 1999)
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KE®AAAIO 2
AIOIKHXH TOQN EXEXEQN

2.1 I'evika

H dwiknon tov oyéoewv (Relationship Management — R.M) dev amotehel
KATL KovoOpYylo ylo TIG EMYEPNOCES. XT0 TopeABOV moAlol emyelpnuotieg
ypnouonotovoay to Marketing tov Zyécewv. Znv apyatdtnTo o1 oXEcelg uetaly
EUTOP®V KOl OLyOPOUOSTAOV NTOV TOAD SNUAVTIKEG 0AAG Kot Kabopiotikés. 'Eva maid
pntd Aéel petalh tov epumopmv g Méong Avatolng Aést «oav EUmOpog eivat
KaAOTEPO VO £XELG EVaL GIAO o€ KAOE TOAN Y.
(Berry, L.L., (1983), Berry L.L., Shostock, G.L and Upah, G.D.)

Q061660, Oyl T TPOKTIKE 1 dSNULOVPYiC SOTPOCOTIKAOV CYECEWV GE GYECN LLE
v droiknon g entyeipnong 1 0nwg amokaAeitar to Marketing tov Zyécewv (R.M)
amoteAel o véa Kot oOyxpovn mpooéyylon tov Marketing. H olhoyn g
TPOCEYYIONG OVTNG Elval ELEOVIG TOGO GTO KATAVOAMTIKO OGO KOl GTO PLopnyovikd
Marketing. Idwitepn eivor 1 ypnowomra tov  Marketing tov Zxéocsov yio T1g
EMYEPNOELS TOL AEITOVPYOVV otV 01EBv] ayopd €dv AdPovpe vwoOyw pog v
TPOGEYYION TNG JUPOPETIKNG VOOTPOTIOG TOL YopaKTNnpilet TG S10POPETIKES YDPEC.
[ToAéc eCaymywés emyyelpnoelg amotuyydvovv otnv oebvny ayopd vywati odev
avTihappdvovtol eyKaipms TI 0pyES TOL SETOVV TN GYECT AyopasT Kot TwAnty. H
debvomoinon ¢ owovouiag kabiotd avaykaio to Marketing tov Zyéoewv dcov
aeopd TNV ovvepyacia, TV apolfoicn EUMTIGTOCLVY Kol TO KOWE €VOLLPEPOVTA,
TAPAYOVTEG Ol 0TT0101 00T YOUV GTI OMLOVPYIo LOG OTOTEAEGLLOTIKNG GUUTEPIPOPAC.
(Adrian Palmer)

To kepdlawo twv oxéoewv ¢ emyeipnong eivor to dbpoioua g yvaong,
NG EUMEPIOG KAl TNG EUTIOTOGVVIG OV amOAapPavel n emyeipnomn avopopikd pe
TOVG TEAATEG, TOVG EPYOLOUEVOVG, TOVG TPOUNOEVTES KOt TOVG GUVEPYATES — dlovopElg
™me. Ot oyéoelg avtég cuyvd €govv peyoddtepn o&io amd To LAIKA ototyeio g
emyeipnong aeot kabopilovv v pedrovtikn g aéio kot omolodnmote AdBog mov
oyetileTon pe avtég elvat IKavo vo PAGYEL TV 0modoTIKOTNTOG TNG.

(Philip Kotler, (2003)

|

é



I e R e ey —— W it — W =Syl =

2.2 To Marketing tov Xyéocmv

Me tov 6po Marketing tov Zyécemv evvoobde TV QLLoGoeio avantuéng g
EMEPNOIOKNG dpactnpdtrag, N omoio otnpiletar otV apyn OTL «Ol TEANTES
TPOTILOVV va £oVV o otafepn Kot pakpoypovia oxéon pe Evav mpoundevt». H
oY£0TM OVTH] «VAOTOIEITOL HEGO OO CTPOUTNYIKES) KOl TEYVIKEG «ITOL OMOPAETOLV
TEPIOCOTEPO OTNV SLOTNPNOT TEAATOV Kol oTN PEATIOON TOL E€1GOOMUOTOS TOL
ONUIOVPYOLV Y10 TNV EMYEIPNOT, TAPA GTNV TPOGKTNON VEOV TEAATDOVY.
(Kovumapéing Apng, 2003)

INa 10 okomd avTd CLVICTATAL £VOG GLVOLAGLOG TPV GTOLXEI®V T OTTOin
etvau:
1. Marketing: to omoio agopd Kvpimg TIg dpacTNPOTNTES Yo TNV OTOKTNHON
VE®V TEAATOV Y®PIc OU®S Vo dIVETOL OMHaGio GTNV SLOTPNOT| TOV LITAPYOVIMV.
2. H efuommpémon tov meAdtn: 1 omolo  meprhapPaver  éva  mAnBog
OpacTNPOTNTOV OT®OG 1 Topoy] €ELINPETNONG TPV KoL UETA TNV TOANCT,
depedivnon TopoaTdVAOV TOV TEAATOV KO
3. H mowdmra: n omoia mAéov €xet Eeelyel amd v THPNON TOV TEYVIKOV
TPOJAYPUPDOV KOl EYEL ATOKTNGEL TEAATOKEVIPIKO YALPOKTIPAL.

(Koopdatoc, 2004)
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H Aoy tov Marketing tov Zyécewmv avadeikviesl Ty TpOTEOOVGO GNUAGT0
TOV TEAAT, TOV TPONYEITOL OKOUN KOl TOL {010V TOV GYESACUOD TOL TPOTOVTOC
(ayaBod M vampesiog) , aeod, avayvopiloviog TIC avAYKES TOV, GTO TANICLO HLOG
SO PACTIKNG EMAPNG, SLOUOPPMOVEL Lol TOV TO TEAIKO TTPOIOV, YEYOVAC oV 0dnyel Oyt
uovo otV epnuepn cuvairayn aArd oty kot e&akorovOnom cuvailayn, mov Paon
™mg &xel v apofaio weérela. Me tov Tpdmo avtd, N emyeipnon oToxevEL TEMKA
omv onuovpyio TG 0aBpPOICTIKNAG KAvOToinong Tov meAAT Kot Oyt omAd
KOVOTTOiNoNG amd PEPOVOUEVES, epdmal ayopéc. To teMkd de amotéhespa ival OTL
Katd mhoo mOOVOTNTO, O IKOVOTOMUEVOS TeEAATNG Oa moapopeivel meAdNg ™G
emyeipnong, KOTL TOL CLUEEPEL OTNV emyeipnon dedopuévov OTL 1 dlaTHPNCT TOV
VIOPYOVTOV TEAATOV gival TOAD Ayotepo damavnp] am’ OTL 1| TPOGEAKLGN VEWV.
Inueidveton 0 OTL e To OpO TEAATNG evvoeital €ite 0 TEMKOC meAdTng, dnAadn o
KOTOVOAW®TNG, £(T€ 0 EVOLANESOG, ONANOY| O EMLYELPNCLOKOS OYOPUGTIC.
(Zappraviotng Xprotog & Kapyidng @cddwpog, (2004), «Ayopd xwpig cvvopay - “To
Marketing tov oyéoemv yio Tig ayopéc Tov eEmTEPKOn”)
(Kovumapéing Apng, 2003)

Me dAa Aoy, to Marketing oyéoewv amookomei ommv avénon g

«OVOUELENS» TOV TEAATN LE TNV £TOLPTa KO EMPEPEL TNV «TIGTOTNTON TOV GTO TPOTOV.
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2.2.1 To Pacwké cvetatikd Tov Marketing tov oyicemv

To Marketing tov Xyéoewv cuvtifetarl amd okT® PacIKA GLOTOTIKA TO. OTTOi0

glval To TopoKdTo:

H xovitovpa xor ot afieg g emiyeipnong ol omoieg mpémer vo. EXovv
SOUOPPAOCEL £VAV TEAUTOKEVTPIKO GUVOVOAGO.

H nmyeoia n onoia o mpénel va Bécel wg 6TOYX0 TG TN dNpovpyior oxEcemv,
Kot émettar 1 emtyeipnon umopel vo. 0dnynbel oty epappoyn tov Marketing
TOV ZYEGEMV.

H otpotnywn, n onoila mpémel va €€l TEAATOKEVIPIKO YOPOKTNPO KOl VO
TEPIAAUPAVEL  AVTIKEIUEVO, OYECE®MV KOl OTPATNYIKEG, 7OV Vo glvol
OLVOESEUEVEG e TOVG TEAATES KOl TOVG LGYVPOVG OEGLOVG LE 0L TOVC.

Ot Tapadoclakés 0pYavOTIKEG d0NES EIval OPYOVOUEVES KOTA TPOTOV 1| KATA
ayopd. Ot opyavotikég avtég dopés, va aAAAEovy €161 MOTE vo. lvor
CUUQMVES LE TOV TEAATOKEVTPIKO YOPOKTNPO TNG EMLYEIPNONG.

Ov avOpomor 1 olmg to oteAéyn G emxeipnong Oa mpémer va
EKTTOLOEVOVTOL KOL VO, OVOTTTOGGOVTOL £XOVTOG MG KOO GTOYO TNV 01KOdOUNGN
TOV TEMATEINKOV CYECEMV.

H tgyvodroyia, n omoia propel va maier moAlovg porovs péca o o etopeio
oAAG Ko petalh pog etonpeiog kot Tov tedatdv te. Emiong onuoviwd poro
umopel vo moiel  oTIC eo0@TEPIKEG KOl €EMTEPIKEG EMKOWMVIES, OTA
TANPOPOPLOKG GCLOTAUOTA , OTNV  OTOKTNON YVOONG OAAGL Kol OTIg
TpoPAEYELS.

2T VIAPYOVOEG O0OTKAGTIES amouToHVTAL OVGLDOELS OAAOYEG Ol omoieg Oa
&xouv ¢ emikevipo Tovg mehdteg. O owdikacies oavtég Oa mpémer vo
OAOKANPAOVOLV TOVG avOpdOTOVS GALL Kot TV TEXVOAOYia Le TNV dnpovpyio
WOYVPAOV OECUDV HE TOLG TeEAATEG. TENOG, OmMOLTEITOL VO ECTICOVUE OTIC

dadkacies ELTNPETNONG TOV VTTOPYOVIMV TEAATOV KOl KOT' ETEKTOCT GTNV

emyeipnon.

(Koopatoc, 2004)
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2.2.2 Ta yapaxtypietika Tov Marketing tov oyécsov
To Marketing tov Zyéce®v GLVIGTA Mo GNUOVTIKY, VTOSEIYUOATIKY GTPOOT|

oto Marketing. ITpdoketton yio pio Tdom mov dev eoTidlel amokAEIoTIKA o€ {nTHpoTa
AVIOY®OVICHOD KOl GUYKPOVCEMV KOl GTPEPETOL TPOG TNV opotPaio aAAnAesaptnon
Kol ovvepyaoia. Avayvopilet v onuocio T@vV  0lQOpOV  TOPOYOVI®OV —
npounfevtdyv, epyalopévmv, OVOUE®MY, OVTITPOCAOT®Y, EUTOPOV ALOVIKNAG — Ol
omoiot cuvepydlovtar yloo TNV mopoyn e KoAvtepng atlag otov meddtn otdyo. Me
Bdomn 6ha ta Topandvm, Ta Kuptotepa yapaktnplotikd tov  Marketing tov Xyécemv
elvar to €€NG:

1.Eotidlel 600G cuvepydteg aALL Kol 6TOVG TEAATEG Kot Ol TOGO GTO TPOTOVTAL
™g emyeipnong, oniodn mpoomabel vo kTicel pio aAvcida oyécemv 1060 PETOED TNG
EMLelpPNONG Kol TOV TEAATOV TNG, 000 Kol petalld g emyeipnong Kol Tov KupLowv
CLVEPYOTAV NG, OTMG &ivar ot didpopot TpounBevtég ko dlavopels , ahAd Kol ot
KOpLol PéToYO1L TNG.
(Koopdatoc, 2004)

2.Atver peyoddtepn €ueoocm oTn SlTnPNoN Kol ovOTTUEN TV OMUEPIVAV
TEAATOV Kol Oyl TOGO otV amoktnon véwv. Ot motol meldteg Tapopévouv
TEPLOCOTEPO KAPO Kot oyopdlovv mo cuyvd, kabodnyovvral amd tnv BEANcH Tovg va
ocvveyioovv va cvvepydlovtar pe tnv etaipeio, HE OmOTEAEGUO Ol €Topeiec va
amolopBavouy avénon TV €603®V TOVG Kot TNG KEPSOPOPIg TOVC.

(www.go-online )

3.Bacileton o opddeg mov cuvdvdlovv Tig S1dpopeg Aettovpyieg Kat Ol GTO
€pyo mov dtekmepoimveTal o€ enimedo Tunudtov. H etapeio pe mposavatoAiopd tov
neAdTn Tpénel va drotkeitan amd o1evBuvtég melatdv (1 devbuvtég opddag TELUTMOV)
Kot Oyt omd Sevbuvtég papkag. Avtol Bo avakaAvyovv o TPoidvia M TOLES
VANPEGIES EVOLPEPOLY TOVG TTEAATES Kol TOTE B0l CLVEPYACTOVV HE 0VLG O1ELOLVTEG
TPOIOVIMV Kol LEPKAG Y10l VO KOADYOVV TOVG.

4.Booiletor meplocOTEPO GTO Vo OKOVEL Kol vao pofaivel mopd 6to vo PAdet,
ONAadn TpoTOPYKOG TOV 0TOYX0G €ivan v pobaivel T avdykeg kot embopieg Tov
TEAATN Kot va dnpovpyel 10 KatdAANAo Tpoidv kot Oyt Vo TOLVAGEL GTOV TEANTN OVTO
7ov 1M 1010 1 emyeipnon BAelL.
(Philip Kotler, 2003)
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2.2.3 To peiypo. Marketing
Onog ka1 0 Khaoowodg topéag tov Marketing 1ot ko owtdg tov Marketing

TV Xyxéoemv ypnowomnotel to petypo Marketing. Me tov 6po peiypa Marketing
TEPLYPAPETAL TO GUVOAO T®V EPYOAEI®V (TTOPayOVTI®V) TOL YPNOLOTOLEL 1 d10iknom
TPOKEWEVOL Vo eMMpedoel TIG ToANocels. Ta otoyeion mov cuvvBétouv 10 pElyua
Marketing tov Marketing tov Zyécewv givol ta TapaKiTm:

1. To mpoiov
Ta meprocoTEpa amd To TPOIOVTO EEATOUIKEDOVTOL COUPOVO LE TIC TPOTIUNGCELS, TIC
avaykeg ko Tig embopieg kaOe meddrtn. EmmAéov 6Aa T véa TpoidvTa avaTTOCCOVTOL
Ko 6YENALOVTOL GE GLVEPYOTI LLE TOVG TPOUNOEVTES OAAG Kot TOVG SLOVOLLELS.

2. Htyn
H tym tov mpoidvrtoc kabopiletar amd v emyeipnon pe Pacn  ox€om mov VIApYEL
pHe TOV TEAATN OAAG KOl TOV GUVOLOGHO YOPOKTNPIOTIKAOV KOl VINPECUDY TOV
napayyédvel o mehdtnc. Xto Marketing evanpétnong tov enyepnoemy, yivovral
TEPIOCOTEPEG OLAMPAYHOTEVCELS, OLOTL TO, TPOIOVTA GLYVA GYedAlovTal E0IKA Yo
K&Oe TeAdT.

3. H dwavoun
To Marketing tov Xyéoemv evvoel to mo dueco Marketing pe tov meldrn,
LEWDVOVTOG £T61 TOV pOA0 TV pecaloviov. EmimAéov, divel v duvatdtnta 6Toug
neAdteg va emAEEovy Tov TPOTO Tov BEAOVY va TapayyEIAOVY, VO TANPAOCOVY, Vo
TapaAdPOVVY, VO EYKATAGTIIGOVV KOl VO ETLGKEVAGOVY TO TPOIOV.

4. H emxowovia
To Marketing tov Zyécemv €UVoEl TV EMKOWV®VIO, 6€ TPOCOTIKO EMINESO AAAG Ko
Tov dhoyo pe tovg meldtec. Emiong, evvoovvtol kot ot Mo OAOKANP®UEVES
emkowoviakés pébodor Marketing mpokeévov va mpoceepbel otov meAd, Lo
vrdoyeon mov Ha sivar copPartn pe TV 1KOGVA TOL TOV TPOGPEPEL. TELOC, 0TO TOpEN
tov Marketing ovtd, avamtoccovior eEmtepikd dikTva pE HEYAAOVG TENATEG
TPOKEWEVOD VA OlEVKOALVOOUV Ol avTaAAAYEG TANPOPOPIDV, O GYESGUOS Oamd
KOOV, 01 TaparyyeAlEg Kot o1 EE0PANGEL.

(Philip Kotler, 2003)
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2.3 H nehatokevrpikn Priocoia

To Marketing tov Zyécewv omotelel v ovcic TOL 7O TPOGPATOV
TPOCAVATOAIGHOV(PIAOCOPING) TV EMYEPNCEMY OV €ival TAEOV YVOOTOC KOl (G
«IEAUTOKEVTPIKOG TTPOCUVATOAGHOCH (customer-centric orientation). H ¢ilocogia
ot viobeteitar OA0 Kot amd TEPIGGOTEPES EMYEIPNOELS KO OMOTEAEL TNV GLVEYELN
™m¢ erhocogiag tov Marketing, n omoia pe v cepd g £xet dadeydel avtég TV
TOAMGCEOV Kot TNG mopaymyns. H medatokevipikny @lAocoeia, Tov TPoépyeTal amod
mv Beopntikry Bdon tov marketing towv oyéocwv, amottel Ty avamrTvén oyécewyv,
aALd og avtifeon pe to marketing tov oyéoewv MoV EMSIOKEL VO SLOIKNGEL TV
ayopd 1M kdmowe vwochvolo NG, oavtiuetomiler tov kdbe mehdtn Eeymplotd,
e€atopukevel TIg avaykeg Tov Kot dtoyepiletor Tov kdbe meAdTN pLovadikd. XvoTatikd
OTO(EL0 OVTNG TS PLAOGOMTNG EVaL N «TPOCOTOTOINGM» TNG GYEONG LLE TOV TEAATN,
LLE TEAKO GTOYO 1] OLUTHPNOT) TOL MG TEAATY| TNG EMLYEpNONG. AVTO EMTLYYAVETAL UE
™V dlopKn Kot afpoloTikn kavomoinon tov meddtr. To tehikd de (NTOVUEVO YlOl TIC
EMYEPNOELG amoTeELEl N AHENON TV TOANCEDY aALA Kol TOL KEpdove. H @rlocopia
ot VIBETNONKE OC GTPATNYIKY A0 OPKETEG EMYELPTOELS, Ol OTOlEG EMEdIWKAY VL
glayotomocovy 10 Babud amoymdpnong twv vrapyodvieov tekatdv. H otpatnykn
oUTH TOV EMYEPNCEOV 1 omoio divel EUPAOCT] GTOLG VTAPYOVTEG TEAATEC Kot
nmpoonafel vo glayiotomomoel to Pobud amoyd®pNoNg Tovg Elvarl yvmOoT Kol ¢
«apovtikd Marketing». Emedn opme kdtt 161010 €ivor avéQkto vo yivet yuo. GAOLG
Toug meAdteg, M emyeipnon Bo mpémer vo emKevipmOel GTOVE  «OKOVOUIKA
TOAVTIHOVG» TEAATES, YEYOVOG TOL &YEL OOMYNGEL, TO TEAELTOIOL YPOVID, OTN
dnuovpyio tov mediov g Awoiknong twv Xyécewv pe tovg Ileddreg(Customer
Relationship Management=CRM). H avtifetn otpatnykn, dniadn ekeivn n omoia
dtvel peyolutepn EUQOCN OTNV  TPOGEAKVGOT VEMV TEAATMOV OVOUALETOL «EMBETIKO
Marketing» kot éyet viobebel meplocdTEPO AMd TIG EMYEPNOES EVAVTL TNG
wponyoOuevng otpatnyikns. Ot TEPIGGOTEPES EMYEPNGELS  YPTOLOTOOVY  TO
OLVOVOAGHO AVTOV TOV VO GTPATNYIKOV OAAA KoTd TV gpappoyn tov Marketing
TOV ZYECEMV OO 0L ETLYELPTON GLVICTATE QTN TOV «apvvTikov Marketingy.

(Zapuavintng & Kapyiong, 2004, Zoppovidrtg & IHomaiodvvov, 2006 )
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KE®AAAIO 3
TO NEPIEXOMENO TOY CRM
3.1 I'evika

H dwayeipion tov nedatelokdv oyéoemv (customer relationship management —
CRM) ocvviotd v avouevopevn e&éMEn tov mapadoctokod Marketing kot tov
noAncewv. H eE€MEn avt) épyetar @¢g avadpaon oTig paydoieg oAlayéC TOL
ovpPaivovy Toykoouimg T060 GE EMXEPNOLOKO OGO Kol GE OIKOVOULKO EMITEDO.
(Koopdrog, 2004)

[Mopd 10 7yeyovog OtL vmdpyovv apketol opwopoi yo Tn “Olayeipion
nedatelok®v oyxéoewv”’ - CRM, dev Oa mpémel va Anopoveitar 6t 1 dayeipion Tov
oxécemVv Ue TOLG TeAdTEG €ivol TPMOTO OO OAN O TEAOTOKEVIPIKY (LAOGOOIN
drolknong, m omoiae cvvovaler To avOpOTIVO Suvakd, TIC ddKacieg Kot TNV
TeXVoLOYia 6TO cHVOLO €vOg opyavicpov. ‘Etotl, 1o CRM mpoorabet mivew an’ dAa va
KOTOVONGEL KOl VO OMCEL L0 OAOKANPOUEVY] E€KOVO, YlO. TOVG TEAATEG TNG
emyelpnong, oo Eivol To YOPUKTIPLOTIKA TOVG, TOLES Ol TPOGOOKIEG Kot Ol EMBVIES
TOVG KAT.

(www.disabled.gr )

Agdopévov, Aowmdv, TOV oLVEY®OV  OVEAVOUEVOV  OOLTCEDV  TMOV
KOTOVOA®TOV KOl TNG TEXVOAOYIKNG £EEMENG, M omola mapEyel SLVATOTNTES TOGO Yid
TPOCHOTIKY) OGO KOl Yl OTOTEAECUOTIKY Oloyeiplon meAOTAOV, £€xel, TALOV,
dnpovpynOei to vdPabdpo yuo va yopakmmpiotel o CRM o¢ pio and tic OepeMdong
apyés tov management tg Néag Owovopiog kot vo petaAroydel oe véEg O10GTAGELS

10 YVOGTO pNTd «0 TEAATNG EXEL TAVTA OTKION.

(www.franchise.gr)
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3.2 H’Evvowe tov CRM

H avéyxn v to CRM gpoaviotnke amd ) oTiypn mTov oTOUATNOE VO VITAPYEL
0 TLTIKOC KATOVOA®TAG. ATO TOTE TOL O KAOE KOTAVOAWMTNG amoitnoe 1daitepn
TPOGOYN OTIG OVAYKEG KOl TIC TPOTIUNGCEIS TOV, Ol ETOUPEIEC OTAUATNOAV VA
acyorobvtor pe 1o TL B0 mOLAGOVV Kol TpoomdOnoav vo pdbovv OA0 Ko
TEPLOCOTEPO. Y10 TO TOLOG €ival avtdg mov ayopdlet. Kot éva amd 1o Poacikdtepa
TPoPANUaTA TTOV OVTILETOTIOVV OAEG O eTapEiEg Elval 1 KATOVONGT TOV OVAYK®OV
TOV 0yOp®V OTIG 0Toieg amevhuvovral.

(www.go-online.gr )

[Tpoonabdvtag va opicovpe 10 CRM, Oa énpeme va oamopakpuvBodue Alyo
amd Vv amoyn mov €xel o ykovpov Philip Kotler yw tov xécpo tov Marketing.
‘Exovtag o oOyypovog marketer vo avtipetonicel évav kaADTEPA TANPOPOPTUEVO
KOTOVOA®TY] HEG o€ pia ayopd mov Olokpivetal amd £VIovo avtayoviopd 1060 G
eninedo TWNG 000 Kol o€ emMmedo TOOTNTOC HECH GE £VO TOYKOGUIOTOWUEVO
mAoiclo, o@eilel vo AVOOLVTAEEL KOl VO ETOVOTPOCOIOPIcEL TNV OoKOoAoLONTEL
otpatnywkr Marketing.

(www.panteion.gr )

AOY® TOL OTL 0 OpOg NG SloEIPIONG TEANTEINK®OV GYECEWV OMOTEAEL Lol
ovvletn évvola, pmopel vo  SwrtvmmBel  pe  TOAAOVG  EVOAAOKTIKOUG M
GUUTANPOUATIKOVS TPOTOVGS , KOl Y10l TOV AOY0 anTd KPIVETOL GKOTLUO VO, avapepOovV
TOPATAVEO amd £VOG OPLoUOL.

SOUPOVA [LE TNV ETVHOAOYIO TOV OPICUOD TPOKVITEL OTL:

o Customer-Tlehdtng: avaeépetor o KAOe MEAATN TOL OAANAETOPG M
emyeipnon.
o Relationship-Zyéon: mepilappdaver v onpovpyio a&iog oTig 0mTOEGONTOTE

OAANAETIOPACELS L0 EMLYEIPNONC.

o Management-Awyeipion: avaeépetar 6Tov EAEYYO KOl TOV GUVIOVIGUO TOPWOV

Ommg ypoOVoS, xpPNUa, AvOpmToL, TEXVOAOYIOL KOl TANPOPOPIEg €161 DOOTE VA

BeAtiotomoteitar 1 a&io Tov TEAATY).

(www.logistics.teithe.gr)

é

. ——]

|


http://www.go-online.gr/
http://www.panteion.gr/
http://www.logistics.teithe.gr/

3

Mepikoi amd Tovg GLVNOEGTEPOVG OPIGLOVG EIVOL O1 TOPUKAT®:

1. To Customer Relationship Management 7 Marketing eivar uo
TEAUTOKEVIPIKY] TPOCEYYIOT OV EMTPEMEL TOV EVIOMIGUO, TNV TPOGEAKLON
Kol Tn Onpovpyio dlaypovIKA TOTOV TEAUTOV UECOH GE EVH. OAOKANPOUEVO
oLGTNHO SLoYEIPLONG TNG SATPOCMTIKNG oxEoNS Hall Tovg.

(a&wddng )

2. To CRM eivar n vrodoun mov odivel tnv duvatdTNTO. GTNV EMYEIPNON Vi
oKlYPOPEl TOV TEAATN, Vo avEdvel TNV a&ila e avTdv, Kot va. divel Ta Kivntpa
0€ ONUAVTIKOVG TEAATEG Va Tapapévouy miotoi. (Dyche,2002)

(Koopdrog, 2004)

3. To CRM &tvan pia cuveyng dwodikacio dnpovpyiog a&iog 68 CuYKEKPLULEVOLS
TEAATEG KOl OKOAOVO®G TNV AmOKTNOT TAEOVEKTNUATOV OO QTN TN GLVEXN
KO LOKPOYPOVIL KOl 0O TIG dV0 TAELPES, TOL TEAATN Kol TG emtyeipnong. To
CRM gumiékel v KoTovonoT, TNV €0TiOT KOl OLYEIPION HOG GLVEXOVG
«ovvepyaoiag» HeTalld TV TPOUNBELTOV KOl CUYKEKPIUEVMV TEANTOV Y1 TV
apoBaio onpovpyio a&iog Kot TOV EMPUEPIGUO TNG LEGH NG AAANAEEAPTNOTG
Kol TG €VOVYPAULUOTG - TPOGOAPUOYNG TNG EMLYEIPNOTG.

(Gordon, H.S., Roth, S.J., Liebermann, S.J., Zeller, A. & McConnell, A. ,2003)

4. To CRM egivar po BepeMdong emyelpnotokn STPUTYIKn LE GKOTO Vo, LENGEL
10 pé€yebog, TV amodoTIKOTNTO, Kol TNV KEPAOPopia TNng TEAATEIOKNG Pdong
pHécm g onpovpyiog avdtepng a&iog 6Tovg TEAATES.

(Koopdrog, 2004)

Me Atya Adywo, 1o CRM dgv givor éva mpoidv N vanpecia 0ALL (o GTPATYIKY
nmov otpiletor otV avdntuén oyécewv pe toug meddtes. Ta tehevtaio ypovia to
CRM éyel yvopicer dvOnon kot pmopet mAéov va Bewpnbel amapaitmto yio kabe
emyeipnon mov BéAel va teTHYEL 6TO LEAAOV ,TO OTTOIOV SLoPaiveTOL NAEKTPOVIKO.

(www.panteion.qr)
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H ¢pilocopio tov CRM Bacileton 6toug mopakdto Pactkods AEoveG:

1. eotdlel meplooOTEPO OTO TEANTN Kol OYl GTO TPOIOV, KATL 7TOL YVOTOV
naAoTEPQL

2. Yyl TNV EQOPLOYN TOV AMOLTOVVTOL KATOEG OALYEG TOCO GTIV OPYOVOGLOKY|
Aertovpyia ™G emyeipnong 660 Kot 6TV KOVATovpa TG EMXElpNONG

3. ypnowomnotel T1¢ Asttovpyieg tov Marketing , tov TOANCE®V OAAG KOl TIG
Aertovpyieg vTOGTHPIENG

4. yio TNV EQOPUOYN TOV YPNCUOTOLEL TO TAPAUSOGIOKA KOVOAL SIOVOUNG OAAG
Kot To dtadiktvo (internet)

5. vmootpilel To KOKA®UO TV TPOUNOeLTOV TG ETONPING.

(www.msmfull.aueb.gr)

To CRM pe v TeAaTOKEVIPIKY] QIAOGOPI0 £GTIOONG OTIS SLOUPOPOTOMUEVES
avdykeg Tov TeAATN Onovpyel véeg SoUES Kat dadtkacieg aAldlovTag TNV cLYypovN
EMUEPNUATIKY oKEYN Kot dpdon, Wwitepa GTOV TOPEN TOV VINPECUOV. ATOTEAEL
OVGLOGTIKG TNV EQapUOYN TNG Prhocoeiog Tov Auesov Marketing, To omoio 6mmg
avagépape kol vopitepa, Eekivnoe v dekaetio tov *70. TIpdkerton TeEAKA Yo puo
SPOPETIKT PLAOCOVPIML, TPOGEYYIOT KOl OUOIKAGIO EMNPEAGIOD TNG GXECNS LE TOVG
neNdTeG o€ OMo T0 Pacua Tov Kokhov Zong tov Ileddtn (Relationship Cycle).
(IMa&yadng)
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3.3 H Awgoponoinen tov Customer Relationship Management (CRM)
am6 To Marketing

To Customer Relationship Management (CRM) omote)lel éva Ogtikd Prina
avamTuEng TG0 Yo TIG EMYEPNOELS OGO KOl Yol TO GUVOAO NG Kowwvioc. Eyxet
duvatotto vo eEavBpomicsl Tic oyéoelg, vo Pertidosl ) Asttovpyio g oyopdg
OALG Kot VO TPOGPEPEL KOADTEPES ADGELS GTOVG TEAATEG.

( Kotler, 2003)

Onwg éxovue avoeépel kot mapomdve, o CRM amotedel v e£€MEn ToL
napadootakod Marketing pe to omoio £xet kat Tov 1610 6TdY0 AALG givar Kavo, AOY®
KOO0V EMUEPOVG YOPAKTNPIOTIKOV TOV (SI0OTAGELS) , Vo 0AAAEEL TNV VITAPYOLGQ
aroym tov enyeipnosov yio to Marketing. H oAlayn avt exteivetotl and tov 1pomo
LE TOV 0Tolo EUMAEKETAL 1] TEYVOLOYIQ TV TPOIOVIMOV KOl TOV VANPESLOV £WG KL TN
doun G emyeipnong LEG® NG Omoia EMTVYXAVOVTOL Kol Ol GTOYOL TNG,.

(Koopdrog, 2004)

Ta yopaxtnplotikd avtd mov dapopomootv 1o CRM amd to mapadociokd
Marketing sivat To €€ng:

o H dnuovpyia véag a&lag yia Tovg meAdteg oAAG KoL 0 ETUEPICUOG TNG OTIG
V0 EUTAEKOUEVEG TAEVPES, OVTEG ONAAOT TOL TEAATN KO TNG EMLYEIPNONC.

o H avayvopion tov xpicyov poAov KATOI®V GLUYKEKPIUEVOV TEAUTAOV, Ol
omoiot 0gv OMOTEAOVV HOVO OyopaoTéS OAAG eivor avtol mov TeMKA
npoocdopilovv v a&la tov mpoidvtog 1 T vanpecsioc. Apa n atla dgv
onuovpyeiton omd v emyeipnon yo Toug mEAdTES, 0AAG pali pe owtodg yio
v Tovg,.

o IIpobmoBéter 6TL M emyeipnon, O¢ AMOTELECUA TG CTPATNYIKNG TNG KoL TNG
eotioong oTov TEAATY), GYEOALEL OALG Kot TPOGOPUOLEL TIG EMLYEPNGLOKES TG
duadkaciec, TNV teXvoAoYia, TNV EXIKOV®OVIK Kol TO ovOp®OTIVO SUVOIKO £TGL
(MOTE VO TPOGPEPEL TNV AVOUEVOLEVT a&ia GTOV TEAATN.

o H oyéon petald tov ayopaoctn Kot moANT eival cuvepyatikn Kot eEgMoceTon
GE TPAYLLOTIKO XPOVO.

o Avayvopilet 0Tt M paxpoyxpovio onuovpyio a&loag otovg meAdteg eivon

ONUOVTIKOTEPT OO TIG OTAEG CUVOALXYEC.
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o IlpoornaBel va yticel o aAvcidoo oyéoewv 1660 petald g emyeipnong Kot

TOV TELUTOV 0G0 Kot HETAED TNG EMYEIPNONG Kol TOV KOPL®WV GLUVEPYATMV TNG

OGS Y10 TaPAdEY L Ot S16popot TPOUNBEVTES KO OLOVOLELS TG, OAAG KO Ol

KOpLot PETOYOL TNG.

Ta yopaKTNPIoTIKE OVTA, ETOPOVV GTNV TEXVOAOYIN KO TOVG GUYKEKPIUEVOLS
TEAATEG, GTO OKOTO TNG EMYEIPNONG, OTNV EMAOYN OAANL KO OATOPPIYT TOV TEAUTOV,
omv aAvcido TV oyécewv, oty avobedpnon tov uiypotog Marketing g
enmyeipnong AL Kol 6TV XP1OT TOV SIYEPIOTAOV TOV GYECEDV. QG ATOTEAEGLOL TNG
EMIOPOONG AVTNG EVaL 1] QALY TNG CLUTEPIPOPES TNG EMLYEIPTOTG.

(Koopdarog, 2004)
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3.4 OI Xtoyor Tov Customer Relationship Management (CRM)

“Yrdpyer povo €vog €ykvpog opiopdg TOL GKOTOL TV ENLXEPNoeE®V: Na
onuovpynoovv évav meddtn. O meldng eivar Oepého vy por emyeipnon Kot
dwtnpel v Ymapén TG. Avtog amd PLOVoG Tov divel 8pya0ia.”1

O 6poc tov Customer Relationship Management (CRM) agopd v
TPOoTAdELD LaG EMLXEIPNONG 1] EVOG OPYOVIGHOD VO OPYOVAGEL KOt VO SL0YEPLOTEL TO
OUVOAO TOV GYECEMV OAAL KOl TOV EMAPOV UE TOVG TEAATEG TNG — VIAPYOVTES KoL
véoug. O Paocikdc otdyoc ¢ mpoondbelag avtig eivan 1 PeAtictonoinon g aiag
TOV TTEANTY Y10 TNV EMYEIPNON KO, KOTA GLUVETELD, 1| vENGT ToL Pabuod agocivwong
TOV TEAUTOV KoL TNG KEPOOPOPIag TNG.

(www.disabled.qr)

Ot o100t Tov Customer Relationship Management (CRM) givat:

1. mn dnpovpyia g melaterokng faong

2. m devpouvon g meELaTEOKNG Pdong

3. m dwtpnon g teAATENKTG PACNS

opeova pe po Epgvva tov CRM Guru, éva tocootod g taéng tov 83% twv
TeEAATOV OMMAMGCE OTL Vo GUYKEKPIUEVO YEYOVOC TPOKAAEGE TNV ATOPOGCT TOLG VO
otpaPovv oe  Kdamolov avtoyoviot. Tig mepiocdtepeg Popés, ol meAdTeS avTOl
ocuvepydlovtayv e o ETXEIPNOT Y0 KOTOWO UEYAAO YPOVIKO OAGTN. ZVYVA M
terevtaia £VOEIEN OTL KATO10G KATAVOAWMTNG TPOKELTAL VO QUYEL OE YIVETOL AVTIANTTN
Omd TIG EMYEIPNOELS, EVAO Ol TEAATEG AVEPEPOV OTL EKTPOCMOITOL TOV ETOUPUDY TOV
NnpBav og emaen pali Toug dev ToVg PEPONKAY EVYEVIKA 1] OTL KOO0 GLVOAANYN £YLVE
pe AavBacUéVo TPOTO. XTIC TEPIGGATEPEG TEPIMTMOGELS TOL VINPEE KATOL0 TPOPAN L,
n aicOnon tov meAatov NTov OTL TO TPOPANUE dev €ytve ovTIANmTd amd TIg

EMLYEPNOELS.

! peter Drucker, The Practice of Management
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Ot e01kol avépepay OTL N STHPNON TOV KOADV TEANTOV 1 1 ETAVAKTNON
anmoiecBéviov melatwv pmopel va emtevybel Otav M etoupion akolovdnoel ta
TOPOKATO PripoTo:

" v mpocdlopicel TG TOOVEG AmMAELES
Edv vrapyetl kamoto apyeio, kadd o nTav va eAéyyetatl cuyva £161 doTe va yvopilete
TG TOaVEG HEAMOVTIKEG KIVAGELS TV TTeEAaT®V. To cvvaicOnua mov dwdpapatilet
Baocikd poéAo TNV AMOGOCT] TOV TEAATMOV VO, OKOYOLV W10 GUVEPYACia , &ivat
duvatdév va Aettovpynoet Betikd yuoo v dtnpnon tovg. Ot gUmEPOYVAOUOVES
Tovifouv OTL OKOLO KO [0 DTTOTVTTAOONG EVEPYELD ETIKOIVOVING LLE TOVG AMOAEGHEVTEG
TEAATEG UTOPEL VO EMPEPEL EMOTPOPES, KAODG eKTOG amd TO AOYIKO Kol EUTOPIKO
eminedo pog ovvepyaciag, ot dvBpomor BELovV vo voumBovv OTL o1 EMYEPNCELS
EVOLAPEPOVTOL Y10 VTOVC.

" VO ETKOWVOVEL e TOVG TEAATES
‘Exet dwumotmBel 0Tt 1 emkowvovio, TNAEPOVIKOG, HE MAEKTPOVIKO 1 KOVOVIKO
TayLOPOUElD 1| €EPOGOV YPELOOTEl, OKOUN KOl TPOCMOTIKE, UTOPEl VA GLYKPOTNOEL
Kémowov meldtn mov PBpioketarl ota TpdOvpa puyns. H avBpamivn emapn £xet peydan
onpocio.

" vo 0lvel TPOCOYN GTOVG AVOPMITOVS TG CIPATNG YPOLLLUNSH
To va axovte tovg avBpdmovg mov PAovv amevBeiog pe Tovg mEAATEG £lvor £vog
Kavovag mov toviCouv OAot ot ovuPovAor TV emyelpnoemyv. To  TURUOTO
egummpémong merat®V KaBdS Kot ot avOpmmol mov dOVAEVOVY GE OLTA, €ivar Ot
Tp®TOL IOV pabaivovy OAa 66 EVOYAOVV TOVG TEAATEC.

" VO GUUTEPLPEPETOL KAAL GTOVS TOAVTILOVS TEAATES
Otav kaBopiletor amd (o emtyeipnomn o TpOTOG OlATNPNONG TOV TEAATMOV TNG, TPETEL
apyIKd v amoeoctoTtel oot £ivorl 01 o TOAVTIHOL TEAATES TNG KOl VO ETIKEVTPWOET
oe avtovg. [Ipokepévou va yivel mo €0KOAOG 0 EVIOTIGUOS OVTMOV TOV TEAUTOV, M
emyeipnon opeidel va kobopioel v paxporpodBeoun aio tov meAdtn (vymAn,
péTpa, younAr) kabmg Kot v mBavoTnTo TOL VIAPYEL O TEANTNG VA PVYEL AUEG
amd TV gtaupeia.

*  vo etvor dikoun, akopa Kot OTav SgV vl VITOYPEMUEV
H odwaiocbvn mailer moAd onuovtikd poro otV OKOOOUNOCY] OPOGImoNG TMV
neratdv. MoMg po etopia eepBel dikoo 6TOVE KOTAVOAMTEG, TPOKVMITEL LEYAAN
pelmoN NG OMOAEWS TOV TEAATOV HE TOAD WKPO EMTAEOV KOOGTOC Kot HEYOAN

avEnon tov mepiwpiov KOGTOLC.
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" VO YPNOUOTOIEL T «EUTOOLN KIVOVVOLY E TPOGOYN
‘Evag tpomog dratipnong meratdv ival vo KotaoToeL 1 eToupio. OOGKOAO GTOVG
neAdteg ™G va. eOyovv. Opbdvovtag éva eumddio oy €£000 TOov TEAATN, OTMOC 1M
VIOYPEMON OTOGTOANG OGS ETIONUNG EMGTOANG TPV amd TNV ANEN TG cvvepyaciag,
dtver ™ duvatoOTNTA GTNV £TAPIN APEVOS VO KEPOIGEL YPOVO Y10, TNV EMOVAKTNGT TOV
TEAATN KOl APETEPOV VO KATOVONGEL Y1UTL TOV E)OCE.
»  vo kepdioel Eavd TOVG CMGTOVE TEAATEG
[Mopd t1c omotesdnmote Tpoomabeleg, kdmotol mehdteg Oa xabovv. o va amopevybel
OUMC KATL TETO0 M €Toupion TPEMEL VO, EVIOTICEL TTOOVG TeEAATEG OEAEL micw, va
KatoAdPel Tov Adyo yio Tov omoio £puyav, vo TPoomadnoel Vo dMCEL AVOT GTO
TPOPANUAE TOVG KoL TEAOG VO TOVG TPOCKOAAEGEL VO EMGTPEYOLVV. ZuVNOMS 01 oYEGELS
OV TPEMEL VAL OmOKATOSTOOOVV gfvart gkeiveg TOL NTAV 1GYVPES OAAAL OLOKOTNKOV Yo
Kdmolo Adyo. Avtol ot merdteg ival TOADTIHOL Ol LOVO AOY® TOV QyOp®Y TOLG OAAA
Kot AOY® TOV KOAD®V GUGTAGE®V TOV KAVOLV GTOVG TPiTovg, Tpdrypa mov oveRalet kot
70 NOKO TOV TPOCOMIKOD AL Kot BEATIOVEL TNV YEVIKOTEPT EIKOVA TNG EMLYEIPNONG
pog T EEW.
O dgvtepog avTog KOHKAOG {ong Tov meAdtn pmopetl vo lvat KOADTEPOS Yo THV
emyeipnon and tov TpMOTO APOov:
* 0 meAdNG fvorn oM EEOIKEIMUEVOG LE TIC TPOGPEPOUEVEG VTN PECTEG
= 7 emyeipnon €xel mEPICGOTEPA. GTOLXEID YOl TIG TPOTUNGELS TOL TOANLOD
TEAAT) Omd TOV avTIGTOWO VEO, EMOUEVEOS UTOPEl VO TPOCOEPEL O
GTOYEVUEVEG VTN PEGLES
= 1 emyeipnon pmopel va TPOGPEPEL MO TPOCHOTOTOMUEVEG VANPEGIES TOV
0dnyoHv cuVNB®G Ge KOADTEPES TWANCELS, GE GYEOT LE TIC OTPOCMTES KO
AVAOVULLES VINPEGIES TOV GLVINOMG TPOGPEPOVTOL GTOVG VEOLS TEAATES
" 1 JbpKED TPOGEYYIoNG Kot OmMOKINGNG €VOG KATAVOAMTY €ivor cuviBmg
UIKpOTEPN OTOV TPOKEITOL Yol KATOWOV oL £xel NON vrdpéer meAdtng o6To
opeABov.

(www.go-online.qr)
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3.5 To Meiypa Tovo CRM

2Opeova pe dSaeopeg £pevuveg OV £xovv Tpoypatomolndel, £xetl dtomotwOet
otL 0 yopog tov CRM ovveydg avamtvooetat. Yrdpyovv OUmS Kol oTolyeio, mTOv
dglyvouv OTL o€ TOAMAEG TEPWMTMOOEL; Ol MPOomAbeleg  vAomoinong Kamolwv
ocvomnuatwv CRM dev elyav Oetikd amoteléopota. O1 mepmt®oelg ovtég ayyilovv to
70% twv cuvolk®v vAomomoewv CRM. Xty mpoondbeid Toug vo amophyovy v
amoTVYI0L AVTY, Ol EMYEIPNCELS EMKEVTIPOONKAV Gg MEVTE SOUIKA GToLyeio Ta omoia
amoteAovv To petypo Marketing tov CRM kot givan yvootd g ta 5p tov CRM. Ta
otolela avtd elvor Ta TOPUKATO:

1. OudvBpamor

O mpotog mapdyovrag eivar ot dvOpwmor (people) kot kat' eméktacn M
KOVATOUpO oL €xel OmpovpynBel péco oty emyeipnon. Apywd m dtoiknom, 1
omoio Oa mpémer va glval TANP®G evnpepOUEV Yoo TNV @LAocoQie, TOV TPOTO
Aertovpyiog Kot Twv otoywv tov CRM, mpénetl va mpoPet oy Béomion, OAwv d6cmv
QTOLTOVVTOL Y10 TO GOPT TPOGOIOPIoUO TOV GTOXWOV TNG EMYEIPNONG KoL TNV TPHTACT
atlag ¢ g mpog tov merdtn. [ToAréc etaupeieg dev ovumeptlopfdvouv GTovg
OTOYOVG KOl TO. OPAUATO TOLG TN GUYKEKPLUEVT OEGLELGN TPOG TOVG TEAATESG, MG
aKpoy®ViIoio AB0 NG EMXEPNGLOKNG TOVS dPAGTNPLOTNTOS, UE OMOTEAEGHO TNV ETi-
TELEN NG IKOVOTOINGMNG TOL TEANTN Y®PIg OpmS va dtevkpviletal To TL aKpPdg
onpaivel avtd yio T S TNPNGOTNTU TOV TELUTOV.
[Iépa amd ™ OJwoiknom, amapoitntn Oewpeitor Kot 1 cvoppetoyn Ohov ooV
gpyalovion oty emyeipnon kot 6Awv 6cwv cvvepydloviot pali me. To CRM, ovtog
po otpatnywkn depyacio, Oecpedel To O4QOpO TUNUOTO TNG E€TOUPEinG va
Aertovpyolv pe dapopeTikd Tpomo. 'ETot, 1 dloiknom Ba mpémetl vor OMovpynoet pio
VEQ ETOLPIKT KOVATOVPO 1 omoia Bol pEMEL VoL EYEL TEAATOKEVTPIKO YOPAKTpa. AvTd
onuaiver 011 Bo mpémer va devepynBel por mpooyedlacuévn exkmaidgvon 6to mpo-
ocomKO TOL Bo APOPE, APEVOS TV OTOKTIOT TKAVOTHTMOV LAPKETIVYK KOl YVAOONS TOV
OKOTOV Kol TV Agttovpyldv tov CRM, ko agetépov v evéuvauwon tov
KOVOTNTOV TOLG GTNV TOPOYN VILNPECIDOV TPOG TOVG TEAITEC.

H exmaidevon apopd 600 empépovg Bépata. To mpmdto acyolreitor pe v
OAAOYT] TNG KOVATOUPOG KOl TO O0e0TEPO HE TNV €EOIKEIMON TOV TPOGMOTIKOV OTN
YPNOT Ko TNV 0E0TOINGN TNG TEXVOAOYiNG TOV TO 7o ThavO ivar OTL e TNV TAPOSO

0V ¥pOvoL cvvexds Ba petafdrietan ko Bo egliooetat. Emeldn ol eumiexopevol

é
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ot0 CRM 0Ba éxovv g Pacikd Tovg otoYo TN dNpovpyia Kot Tn Ol TnPNoT GYECEDV
HE TOVG TEAATES, TPEMEL va. ANPBOHY LIOYN Kol T 1010HTEPA YOPOKTNPLOTIKA TOV
TePPAALOVTOG OTMOC Yo ToPAdElypa 1 1WiTePT KOVATOVPO TOV avOpOT®OV 6TV
EAMGSa oe oyxéon pe dAdeg yopes. Tétoleg dopopég oto mepPdAlov amartovy
dlevépyel  emmAéov  KIWWNOE®V  TPOKEWEVOL  va  emtevybel o otdyoC.

Svumepacpatikd, n Beopnon yi' avtdév 1oV mopdyovta, VTOOEIKVVEL OTL N
TPOYUATIKY avayKn €lval n dnpovpyia vog opyavicpov puanong o omoiog Ba eivan
TPOCAVOATOAIGUEVOS GTIV 0yOPd KO TIG CUUTEPLPOPES TNG.

2. O oyedoopog

O oyedaopog (planning) aoyoleitar pe t Snuovpyio €vog TARPOVS Kot
EKTETAUEVOL TTAGVOV Yo T0 €pyo Tov CRM. To mAidvo avtod, amoteAel 10 oyxedlacpo
tov CRM, v éva onuavtikd ypovikd Sdotnua (w.y. yioo To endueva 5 £€tn) Kot
npEnel vo TEPLAAUPAvEL OAEC TIC amapaitnTeg dlEPYUTiES Yoo TNV VAOTOINOT TOL (TT.).
EKTOIOELON TPOCMMIKOV,  EMAOYN] Kol  VAOTOINGN  TOL  KATOAANAOL
AOYIoUIKOV). XapoKTNPIGTIKO TapAdEy L eival OTL £vo LEPOG GTO GYESOCUO TOV GL-
omuoatog CRM mpémetl va givatl o TpOTog Yo T GVAAOYN S£50UEVOV TV TEAUTOV O
omoiog dtevepyeitan og TPEIS PAGELS:

o Ilpd™ @don: n ovAAOYN TOL OVOUATOG KOU TNG MAEKTPOVIKNG
devbuvong TV TEANTOV TOL  EMOKEPOMKAY TNV 16TOGEAIdD TNG
emyeipnong.

o Agbtepn @doM: EUTAOVTIGHOS TV OEOOUEVOV LE TN GLAAOYN EMTAEOV
oToyeloV Onmg TNAEP®VO Kot dtehBvvon.

o Tpim @don: ZuAloyn| £O0UEVOV YO TIC TPOTIUNGELS TOV TEAUTAOV.

Xmv ovvéyeln kpiveton amapaitnto va tefovdv Kot ot avtictoryol otoyot. ['a
™MV TPpAOTN edomn, évag 6tdyog Ba Mtav 1 cvAlhoyn tov otoyeiov tov 80% twv
EMOKENTOV NG 10T0GEMOAG. [t TN devTEPT Pdiom, 0 6TdY0G Ba pmopovoe va ivor M
petotpom Tov 90% TV EMOKENTOV NG 10T0CEAdNG 68 meAdteG. O oTdY0C NG
TPItNG @AoMg €ivol 1 KATOypapn TOV TPOTIUNCE®V TOV TEAUTOV (OCTE VO
TPOYPOUUATIGTOOV Ol EMOUEVEG TPOMONTIKEG KIVNGELS NG emyeipnons, Omwg yu
napddelypo  bueon  aAinioypaoic, mov Oa  €yovv oTdYO0 VO OTMOPEPOLV

ETOVOAUUPOVOLEVES OYOPEGS.
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3. Ot depyaocieg tov CRM

Me tov 0po diepyaociec (processes), evvoobue tov akpipn Tpocdioptopud Twv
depyacidv tov CRM, pe amotéhespo T dnuovpyia evog xaptn mov mepAapPavet
TOVG TPOTOVG LLE TOVG OTOI0VE dpacTNploTotEiTaL 1] EMYEIPNON, OT®G Yo TOPASELYLLOL
TO TOG O TMEAATNG EMKOWMVEL pe TNV emyeipnon, He molo tpdmo M emyeipnon
OVALEYEL TOL OEGOUEVO, TTOV OPOPOVV TOV TEAATN OO OTOLOONTOTE oNUEio EmAPNG,
0ALG kol TG M emyeipnon umopel vo aSlomomoet ta dedopéva avutd. Ol ovtd
AVTOVOKAOVV GTOV TPOTO OV M emyeipnon tpooeyyilet pe emavarapfovopevo Tpdmo
TOV TEANTN.

[Ma to o] TPOGHOPIGHO TOL YAPTN TNG OLEPYACING, UTOPOVY EVOEYOUEVMG
vo  xpnoponombovy 1o KATOAANAQ  SYPOUUOTO  PONG, TO  OLOYPAUUOTO
«YOPOKOKOAO», EYYEPIOID VINPECIOV 1N OTOLOINTOTE GALO O1dypappa mov Oa
UTopovse va. @avel ypNoLo €T MOOTE Ol dlePyacieg avtés va eivar amoAvTmg
Kkatavontég and 6Aove. To AdBog mov cuvnbwg yivetor givor 6Tl 01 TEPIGGOTEPES
EMYEPNOELS TPOAYLOTOTOOVV TNV OTOLTOVUEVT] OVAALGON OO TN OKOME TNG
emyeipnong kot motedovy 0Tl 0 meEAdTNG umopel va mposapuootel o avtr. To
09eA0g OUMG €pyeTol OmO TOV TMEANTOKEVIPIKO YOPOUKTINPO TNG EMYEIpNONG KO
TPEMEL 1 AVAALGT] KO O TPOGILOPIGHOS TMV SEPYOUCIDOV TPEMEL VO, YIVETOL TAVTO LLE
YVOUOVO TOV TEAATT).

4. To mpoowmikd ddopEVaL

Ta yapoknplotikd mov Tpémel va S1aBETeL N TEXVOAOYIKT TAATOOPLLO TPETEL
va. umopoHv va viofetnBolv anpdckonTa amd TNV EnyEipnon Kot vo eEVTNPETOVV TIG
OTO1EG OPAGTNPLOTNTEG TNG YL TNV TOPOYY| LANPEGLOV 6Tov eEAdtn. H emhoyn g
KOTAAANANG TAATPOPLOG TPEMEL VAL YiveTan VoTEPQ OO EKTEVEIC LEAETEG DOTE VAL £XEL
TG dvvardtTeg va ypnoworomBel yuoo Tic avdykeg g emyeipnons. Avtd o
emtevyBel av n mAateoppa Toupldlel 0TI avaykeg TG emyeipnong Kot OV amotel
TNV TPOGAPUOYN TNG EMYEIPNONG GE LT, ATtapaitnTa Yo TV €mttuyn onpovpyia
Kot ypnon evog cvotuotoc CRM gival 1 wwavotnto g emyeipnong va cLAAEYEL
aAAG Ko vo Otayelpiletat peydleg TOcOTNTEG OEOOUEVOV TOGO TOV TELUTAOV OGO Kot
™g ayopdg otnv omoia dpactnplonoteitat. Ta dedopéva avTd apOpPOvV TO. GTOLYEL
OV TTPOKLITOVV OO TIC GLVOALYES LE TOVG TEAATEG Kol popel var elvor o S1dpopa
otoyeio emkowvoviog (01evBiveelc TNALP®VA K.AT.), TPOTIUNGELS KOl GUUTEPUPOPES
TOV TEAATOV, emBupieg 1 avdykeg Toug K.o. H amdktnon ceopikng kovog tov

TEAATN Kot TNG ayopdg amotelel £va TePLOVCLAKO GToLYElo TNG EMyElpnoNG TO 0ol
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UTOpel Vo amOTEAEGEL TNYN  OVIOYOVIOTIKOV mAcovektTiuatog. Ilpdyuparty, n
dwyeipion TV dedopEVOV OV £YoVV cLAAEYOEL umopel va peyioTonomoetl v a&ia
OTIG GUYYPOVEG EMYEIPNOELS, OTOKUAVTTOVTAG EVKALPIES, TPOKANGCELS, KOl TIG TACELG
™¢ ayopds kot Tov teAatdv. Emumdéov, n wavotnta g dwoyeiptong tov dedopuévav
oonYel Kol oI HEYIGTOTOINGN TNG MOOTNTAS TOLG YEYOVOS MOV TPOGOIOEL OKOMOL
peYoALTEPO OQEAN OTIC emevovoelg TG emyeipnong vy to CRM mov, 6mmg €xet
TpoavaPePOEel, el TELUTOKEVTPIKO YOPOKTPOL.

Ot wavomTeg 0UTEG TPOCOIOOLV TMAEOVEKTNUO Kol omd TNV TAELPA NG
eloloTOmOINoNG TOV  KEVOD OTIG MHETPNOELS TNG  OMOTEAECUOTIKOTNTOS TOL
ovotnuatog CRM, petpnioelg mov givorl yproeS GTOVG LOPKETIOTES Kot TN O101knon
g emyeipnong.

5. H tegyvoloyn mhatedpuo

Epocov n emyeipnon éxet amoktnoet katd va peydAo mocostd OAOVS TOVGS
TPOTYOVUEVOLG TOPAYOVTEG, TPEMEL VO EMAEEEL TNV KOTAAANAN  TEYVOAOYIKN
mateopuo. (platform) pe mv omoia Ba vroopier to CRM. H teyvoloykh avty
TAaTQOpUa amoTeAeiTal amd Tpio pépN:

1. v teyvikn vmodoun: M omoia €ivar 1M OKTLOKN VLEOdour, ot Bécelg
epyaciag, Ol EMKOWVMVIES KA.

2. 710 Moylouko: Tpokeltot yo. v epappoyn Tov CRM kot tig duvatdtég
mg.

3. TG vINpPEGies: ol omoieg GLVOOEVOVY TNV VAOTOINGN TOL GUGTNATOG
CRM, «xot o1 omoleg ovuneptlopfdvovior ot amopoiTnTEG
OLUPOVAELTIKEG VINPETIES, 1) EKTOLOELGT KAT.

(Koopdrog, 2004)
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3.6 Ta Eidn Tov Customer Relationship Management (CRM)

Ta tehevtaio ypdvia, Ol AVOALTEG TOV YMPOL TOL EMLYEPNCIOKOL YiyvecHal
&ovv apyioet vo dwkpivouv ddpopovg TOmovg tov CRM, pe Pdon Tig
SLLPOPOTONGELS TTOV EUPAVILOVY Ol EMYEIPNOELS SOPOPWV KAAd®V GTOV TPOTO
Aertovpyiag tovg. Me Bdon v dwpopomoinon mov epeoviCovv ol ETMYEPNOELS
dwakpivovpe to CRM og tpeig katnyopieg:

% Emyepnowaxé CRM (Operational CRM)

Méow® tov TUHOTOG aVTOD TPUYUATOTOLOVVTAL Ol OTOEG GUVOAAAYEG LETOED
TOV TEAATN Kol NG EMElpnonNG Kot elvar vmevbovvo yuoo TNV emKoOwv®Vvia, TNg
emyeipnong pe tov meldatn. [opdiinia, teptiapfavel v petapopd Kot tnv d1d.doom
TOV TANPOPOPLOV PG TIG dvo TAevpEc. TTo cvykekpipéva, mepthappaverl tig e&ng
OpaCTNPLOTNTES:

1. Swyeipion Kot avtopaTomoinon TV TOANGE®Y
2. vanpeocieg mpog Tov TEAAT
3. ovtopatomoinon tov Marketing.

Ymv  Olayeipion Kol QVTOROTOTMOINGY TOANCE®V  mePAapUPAveETOl M
TOPAKOAOVONON TOV TELUTAOV, 1) KATAYPAPT Kol SLEIPIon TV GTotKElV ETAQNS Le
TOVG TEAATEG KOOMG Kot M SLYEPIOT TOV KAVOADV TOANCEDV. O GLYKEKPULEVOQ,
acyoleital pe TNV Sloyelplon TV ETOEOV OOV €KTOG amd To TANPN GTOXEID TV
TEMTOV  (OVOopOTET®VLLHO, ThAéemvo, e-mail, otoyeia etapiog), vadpyovv
GLYKEVIPOUEVES OAEG O1 dPACTNPLOTNTEG TOV TOANTAOV (NUEPOAOYIO GUVAVINGEWDV LE
TOVG TEAATEG, TO 10TOPIKO TV paviefod mov €yovv mpaypotomombel Kot ta
aroteAéopata tovg). Otv vmmpecieg mpog tov meAdtn Oivovv v dvvatdHTTA
OXEO10GLLOV, TAPOKOAOVONOTG KOt TPOYPAUUOTIGLOD TNG TOPOYNS TV VINPESUDY TG
emyeipnong, map’OAa avtd amotedel T AyOTEPO YPNGLOTOOVUEVT) dPOGTNPLOTNTO
tov emyepnotakod CRM. Téhog, 66ov agopd thv avtopatonoinon tov Marketing ot
EMYEPNOELS YPNOYOTOOVV TNV TEXVOAOYIDL YlOoL TNV OVTOUOTONOINGCT EPYACIOV
povutivag, v vrootpién tov oyedlacpuon tov Marketing kot tov TPOHITOAOYIGUOD
TOU, YW TNV ONuUovpyiol KOl OLTOUNTOTOUMUEV] EKTEAECT TAOV EKCTPOUTEUDV
TPodONoNS Kot TEAOG, Yo TV dNUovpyic apyelov TV TPOWONTIK®OV EVEPYEIDV TTOV

&xovv yivel Katd to Taperdov.
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« Avalvtiké CRM (Analytical CRM)

Yxomog Tov etvan va drayepileTan OAeg TIg TANPOPOpies Kot To OEOOUEVA TV
TEAATOV AOpUPAVOVTAG VT OYIV TIG GYECELG HETOED TEAATMV Kol ETLXEIPNONG EYOVTOG
®¢ TEMKO GTOYO va 00MYNGEL 6TV dnpovpyio pebddmv aviivong Tov oTotyeiov e
anMOTEPO OKOMO TNV PeATi®on TOL GYESCHOV KOU TNG VLAOTMOINONG OA®V T®V
dlepyasidv mov £xovv oyéon e Tovg terdtes. 1o ouykekpéva, to avorvtikdé CRM
napéyel Oha ekelva Ta epyareia mpog 1o emyepnolakd CRM yuw v avélvon g
CLUTEPLPOPAS TV TEAATMOV OAAG Kol TOV AEITOLPYIOV TNG emyeipnong oe Kabe
emingdo Otav avty cvvorrdcoceton pe tovg mehdteg g H mapomdve oyéon tov
avaAvuTiKov Kot entyepnotokod CRM Oa umopovoe va arotvnwbel pe v mopoamdveo

eglowon:

. Anuioupyia
R AZiag
Enixeipnoiako

CRM

AVAAUTIKO /\

CRM :

Zynuo 7

Zyéon avaAvtikob kot entyelpnolokod CRM
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% Xvvepyotiké CRM (Collaborative CRM)

Eivor vrevbovo yia v oAoKANp®oN TV 0E00UEVOV KOl TOV TATPOPOPLOV LE
T1G dlEPYNGIEG Kot TOVS avOPOTIVOUS TOPOLGS TNG EMLYEIPNONG £TGL MOTE Vo eEuTnpeTel
TIG AELTOVPYIEC TOV TOANCE®V, TNG TOPOYNG VINPECUDV OTOLG TEAATEG KOl TOV
Marketing éyovtag g Boocikd £pyo TOL TNV TPOGOPLOYN KOl TLTOTOINGCT TOV
dpdpwv Aertovpylov. Ewdwotepa, to cvuvepyotikd CRM cuykevipdvel mAnpogopieg
Yl TOVG TTEAATEG amd TOAAG onpeia emagng eite avtd gival ecmtepikd, dSniadn ard
dlpopa TUApOTO NG Emyeipnong, &ite avtd eivor e€mtepikd , dNAad amd TO
pikpomeptBdAlov kot to paxpomepiPdArov g entyeipnons. EmumAéov, tvmonotel tig
VANPEGIEC TOV TOPEYEL LE OKOTO TNV 1Kavomoinomn tov kdbe mehdtn Eeywprotd. M
GAAN  dvvordtTo. OV  TPooEEPEL  glvor M emTELEN  TLTOTMOMUEVOV KOl
TPOGOPUOGUEVAOV TPOTOV EMKOWVOVING 6€ KAOe meAdTN, SOUOPPOVOVTOS £TCL Lo
TPOCHOTIKY dadkacior EMKOWV®VING Tov dev KOoTilel TOAD OAAL emdpd oNUAVTIKA
010 Babud wavomoinong tov. Mo emmAéov dpactnprotnta Tov cvvepyatikov CRM
elvar M dnuovpyic. TPOGAPUOGUEVOV TPOGPOPAOV OO TIG EMYEPNOCELS HE KOPLO
YOPOKTNPLGTIKO OTL KAADTTOVV TIC avayKeg kKO meddrr). TELog, divel v dvvatotnTa
Vo KOTaypoeoLy TPOPANUATO TOL SNUIOVPYOLVTOL KATA TNV TOPay®YY], dtovoun M
TapoyN Kamotag vanpesiog aALL Kot 01 ADGELS Tov dOONKaY Katd mepinTmon.

(Koopdrog, 2004)
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3.7 Ta wheovektporta Too CRM

Youpovo pe po épgvva tov Harvard Business Review pepikég etoupieg
umopovv va. avénoovv to 1Cipo g etarpiog kotd 100% pe to va drutnpnoet Eva 5%
emmAéov ¢ meAateiog Tovg. Mia GAAN TTYN ovoeEPEL OTL €lval EXTA QOPES TLO
akpBo va. amokTioelg Eva vEo TEAATN omtd TO Vo SloTnPNOELS Evay 1ON LVITAPYOVTAL.
"Etot, pe avtd tov 1pomo 10 CRM pmopet va avénoet v kepdopopia g emyeipnong
HEGM TNG AVAYVMOPLONS, TPOGEAKVOTG KOl SLOTNPNONG TOV KAAVTEP®V TEAATMV.

AvonTHGGOVTAG OTEVOTEPEG OYECELS e TOVG TEANTEG o etonpion pmopel va
BeAtiboel TIC emdOCE TNG OTOV Ogiktn 1Kavomoinong Tov meldrtn(customer
satisfaction) kot givotl yvowotd 0Tt £vog IKOVOTOMUEVOS TEAATNG UTOPEL Vo Yivel Evag
TOTOG TEAATIG.

Ortav dvo marketers mpocprémovy otov 1610 merdtn, o marketer pe v mo
EKTETAUEVT KOL EVTOTIKT GYXECT LE 0VTOV TOoV TEAATN Ppioketon o€ mAgovekTiky o).

(www.panteion.gr)
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3.8 To Mérhov Tov CRM

To 2005 ftav pio apket SOGKOAN ¥povid Yo TV TAEOVOTNHTO TV Managers,
0TO0 YOPO TNG OlayElpPIoNg TEAATEIOKDOV OYECEWV, €EAITIOG TOV  ONUOVIIK®OV
teXvoroyIK®V aAAaydv. To 2006 wpoPArémeton 6t Oa etvan e€icov mo 0HoKOAO, OPOV
ot 01evbVVTéG TV eTOUPEIDdY TToV TapEyovv TiG vnpecieg Tov CRM Ba Bpebovv
UTPOOTE o€ VEES TEXVOAOYIKEG OAAAYEG Kol O TEPIOCOTEPO. TPOPANUATO UE TO
TPOCHOTIKO TOVC. Mepikég amd avtég TIg aAlayEG Tov TpOKeLTal vo. cupPodv glvar
oToV TPOTO OV Ol gTaupeieg kavovy business, otov 1pdémo mov cuvarlidccovtal pe
TOVG TEAATEG TOVG, OTIG O1001KAGieg HECOH O TIC OTOTEG TAPEYOLV TIG VIINPECIEG TOVG
Kot TEAOG GTOV TPOTO oL dlayEPIfovTal TIG EPYUCIUKEG GYECELS OTO EGMOTEPIKO TNG
Kké0¢e etapiog.

(ad business,2003)

To CRM omv onuepivi tov popen eivor kupiog off line, pe cvpPatikd péoa
Y ToLOpouEio, TMAEQP®VO, TpoocwmKY emapn KTA § on line péow Internet. H
apecodHTTA, M TOXOTNTO OAAG Kot TO YaUNAO KOGTOG NG emkotvoviag péow Internet
KaO10Td TPOPOVEG OTL 000 av&dvetarl 1 OEIGOLON TG YPNONS TOL NAEKTPOVIKOV
VROAOYIoTH aAAG Kot 1) TpoSPaom oto Internet, tdco Ba peyokdvet To pepidlo g on-
line oe oyéon pe v Off line emowovia. BéBoia, n ynoeakn tAsdpaocn, 1
TPOcPac OALG Kol 1) LETOPOPE TANPOPOPLOV TOL JASIKTUOV UECH TNG KIVNTNG
miepoviag dvoi&e kot ovveyilel vo avoiyel véovg opilovteg oto Interactive
Marketing yevikotepa aALd ko 6to e-CRM e1dkdtepa.

(Ma&ypadng)

To e-CRM (electronic Customer Relationship Management) avoeépetor otig
dpaotnplotTEg, oTo epyaieia aAd kat Tig teyvikég Marketing, ol onoieg dwavépovron
HEC® TOL JOIKTOOV Kot TePAapPavovy TNV MAEKTPOVIKY] oAAnAoypaeia, TOv
ToyKOOU0 1070, Ta. doudtio. cu{ntoewv (chat rooms) pue ckond tov evtomicud, 1o
KTIGIO HOKPOYPOVIOV TEAATELKDOV GYEGE®V Ko TN PeATioN TOVC.

Opopévo amd ta 0péAN mov TPooPépsl 1 ypnon tov e-CRM eivar ta
TOPOKATO:

o Meilwon Tov KOGTOVG EMKOW®VIOG pPe TOVG TEAATEG , KOOMG 1 TPEYOLGO
mAnpogopioc Tov meAdTN €ivor MOM Owbéoun. Ot OTOlEC EPMTNCE TOV TEAATN
UTOPOVV VO ETAVOVTIOL GE AYOTEPO YPOVO, EAeVBepD®VOVTAG £TGL YPOVO Y10 GANEG

TOPAYOYIKOTEPES OOVAELES.
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o Mewovel SloyePIoTIKO KOl AETOVPYIKA KOGTY, Omd TNV OTLYU TOL TO
OLdIKTLO EMTPENEL GTOV TEAATN VAL dlaryelpileTan 0 1010¢ T TPOIdVTA TOV, VO EAEYYEL
TIG TOpayYEMES Kot Vo KAvel aAloy£G.

o Bektiovel Tig moAncelg p€ow TG KOAVTEPNS TUNUOTOTOINONG TNG 0YOpdc,
00NYDVTAG OE  OMOTEAEGLOTIKEG OVTOUOTOTOMUEVES KAUTAVIES, avEAvovTag LE TOV
TPOTO OVTO TNV KEPOOPOPia TNG EMLYEIPTOMG.

o Behtiover v aAinienidpaon pe tov meAdtn, n omoio 0dnyel o€ KOAVTEPT
egummpémon, avénuévn kavomoinon Tov TEAATN Kol TEMKA PEYOADTEPT) GUVOAIKN
a&la yio v emyeipnon.

Ta cvotuata e-CRM ypnoyomolovv dtdpopa epyareia, To 0moio SIEVKOAHVOLVY TIG
eToupeieg va mopEYovy LYNANG TOLOTNTAG VINPEGIES, EVIGYDOVTOG LE TOV TPOTO OLTO
TIG TEAATELNKEG OYEoelg. Mepikd amd Ta epyareia avtd eivor Ta akdAovOa:

o HXextpovikd Toyudpopeio Kot 0VTOUOTOTOMNIEVEG ATAVTICELS

To nAextpovikd Tayvdpopeio Exel amokoet {OTIKA oNUacio Yo TNV d1aTnpNon TOV
ox€0eV e TOVG TEANTEG. Me TOV TPOTO AVTO, Ol EMYEIPNOELS UTOPOVV VA EYOLV
KOO0 TPOOWTIKY OAANAETIOPAOT) e TOVG TEAATEG, VO TOVG EVNUEPDOVOLV KOl VO
EMADOLV TIG EPOTNGELS TOVG AUESAL.,

o Awdiktvokn cvlfnon

Méow tov chat rooms, ot TeEAATEG £XOVV T SLVATOTNTA VO ENIKOIVOVODV AUECH LLE TO
TPOGMOTIKO, YOl TIG TEPIMTMOELS TOV OV PPIoKOVY amOVTNCELS 0TO TPOPANUATE TOVG
omv 1otoceAda g etopeioc. H emwowovia eivoar dvvatd va yiver pe ypoamtd
pnvopaTo. 0AAG Kol HE MYNTIKA Kol ONTIKG HECOH. XavV OTOTEAEGUO OLTNG NG
dwdwaciog elval M peYOTOTOINON NG KOVOTOINGNG TOV TEANTN KOU 1 TOPOYN|
VANPEGIOG VYNANG TOLOTNTOG.

o [Tpocwmomomuéveg oeAideg

Méow TV ceMO®V avTdV, o1 TEAATES EYOLV TN dVVATOTNTO VO TPOTOTO|COVY TNV
oceMoa €161 ®oTe va eptAapPdvel OAo To oTotyEln EKEIVA TOL TOVG EVOLOPEPOLV KO
Vo O1EVKOADVOVY €TGL TN Ypnom Mg vanpeciag. MoOAc n etaupeion yvopicer Tig
TPOTWNGCELS TOV TEAdTT, Ba UTOPESEL VO OVOADCEL TNV TANPOPOPIo KOl VO KAVEL
npotdoelg mov Ba tauptdlovv ota evolapépovta Tov mEAdTN. Me Tov TpOTO 0WVTO,
onuovpyeitar €va o QIAIKO @IAMKO TepPAALOV Y10 TOV ¥PNOTN KOl EVICYVETAL M|

TOAVOTNTO EMGTPOPTG TOV.

(Ad Hamid, Noor Raiham ,2005)
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KE®AAAIO 4
KATANAAQTIKO MARKETING KAI CRM

4.1 T'evikd

Amd tig apyég Tov 20°° adva PAvNKe N avayKn KOTOvONoNG TV TEAATOV MG
KATL TO TPOOTOLTOVUEVO Yol TNV AOENON NG OMOTEAEGLOATIKOTNTOG TWV TOAGEMV.
Tnv dexoetio Tov *60 dmov to cvYYpovo Marketing £ywve pia evepydtatn oviotnTo pe
mv e£dmlmon Tov peydlmv molvedvikdv Tov diEbetav a&idhoya otedéyn marketing,
onuovpynnkay Kot Ol OVTIOTOXES — EMXEPNOLOKEG  VWOOOUES  ylo. TNV
TPpayLOTOTOINoN TV Asttovpyidy Tov marketing.

[Vovtd tov Adyo, ot gtaupieg dpyioav va mpowBovv tar mpoidvio Kot Tig
VINPEGIES TOVG GTNV Oyopd SNUOLPYADVTOS TP KVUPLO. TESID EPUPLOYNG TOVS, TOV
UTOPOVV Vo apopovV LEYAAEG YEOYPAPIKEG TEPLOYES N EMLYEIPTOELG KOl OPYOUVIGLOVG
oAV TV ed®v, ta omoia eivor to marketing KotovoA®TIKGOV TPOIOVT®OV, TO
marketing Bropnyoavikev tpoidvimv kot to marketing tov vanpeoiov.

(Koopdrog, 2004)

é

. ——]

|



e o e o ——

4.2 To mepreyopevo tov Karavarotikod Marketing

Y& avto mov ovopdlovpe katavalmtikdé marketing o exdotote Katavolmtng dev
ayopdlel povo avrtikeipeva aAdd ayopalel 1Kavomoins, Tov GNUAIVEL TPOTOVTO, TOL
TEPLEYOLV YPNOUOTNTA 1] IKOVOTOOLV OVAYKEG Yuyoloyikéc. H mpoomdbeia piog
emyeipnong vy v @vodo g o€ o Myetiky Béom omv ayopd Evavit Tov
AVTOYOVIGHOD, EMITUYYXAVETOL LE TNV ONUIOVPYIN KOl TPOCPOPHE GTOV KOTOVOAMTN
Kavomoinong, 1 omoio onuaivel kaivotopies, mPoidvta modvTNTOG OAAG Kot
eEumnpétnon.

Enikevtpo tov kAddov avtov tov marketing, mov dev dropépel omd to marketing
YEVIKOTEPQ, Elval 0 GvOpTOC: TIg eMBVLLiEG TOV 0TTOTOVL TPOSTADEL VO AVOKOAVYEL Kot
OTNV GLVEXELN VO KOADYEL.

H mopovoio tov katavolotikov marketing eivor speovic ko oto internet ko
aQOPA TNV NAEKTPOVIKY] GUVOALOYT TPOIOVIMV 1) KOl VINPECLOV UING ETOPIOG TPOGS
tov Katavolot. O Adyog mov avamtvydnke 1o Kotavolmtikd marketing oto
ldikTLo amoTEAOVCE TPOKANGN YO TIC ETOUPIEC Kot €lYE MG AMMTEPO CKOMO VO
KkepdBel n gpmicTocHvn ToL TEAATT.

(Koopdrog, 2004, en.wikipedea.oarg)
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4.3 H gpappoyn tov CRM oto KataveroTtiko Marketing

Z®vtag TAEOV GTNV OKOVOUIO TOV TEAATMV Ol ETOLPiEG KAAOVVTOL VO LABOLV TG
VO LETAKIVOUVTOL OO TNV €0TIOCT GTNV TTAPAY®YN TPOIOVIMV, GTNV £GTIOCT GTNV
Kuplopyio Tov TEAATN. ANAadn TPEMEL VA GLVEIONTOTOUCOLY OTL £YOLV &va VEO
aeevTiKO-tov eAdtn. Oco mo ypnyopo AOUOV EQUPUOCEL TNV TEANTOKEVIPIKN
Quocopio 1 eToupia, oTov TPOTO Asttovpyiag g TG0 To ypiyopa Ba eavBpomicet
T oyéoelg Ko Oa Pedtidoer v Asttovpyio g ayopds evad tavtdypovo Ha
TPOGPEPEL TIG KOADTEPEG AVCOELG 6ToVG eEAdTeG. Olo To TOPATAV® OTOTEAOVYV TNV
@ocooio Tov CRM.

Mo ovykekpyéva, ota Kotavolotikd mpoiovia o CRM egivar 1dovikd yo
Katnyopieg mpoidvtwv 6mov £va PiKpo Tocootd Tov TANBuoHoD ivar vtevBuvo yia o
OUVOAO 1 TO UEYOAVTEPO TOCOGTO TNG Ayopdg m.x. UNTéPeG-Bpepikd mpoiovta, pet
OWNErs-Cmotpoeég KTA, kot OTav éva cOVOAO TPOIOVI®MV Tpowbeitanl KAT® amd v
eTouptky] opumpérla Om®G cvupPaivel 6e peYAAEG TOAVEDVIKEG TPOPILMOV KOl OIKIOK®V
n.x. P&G, Nestle, Unilever kin.

(Kotler, 2004, ad direct business, 2003)
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KE®AAAIO 5
BIOMHXANIKO MARKETING KAI CRM

5.1 T'evika

O1 teyviég ko ot uéBodot g emotiung tov marketing éyovv epapuoocTei pe
emTuyio, €00 Kot TOAAG YpOVIA 6T KOTOVOA®TIKG TTpoiovta. To marketing dpwg dev
nepopiletor HOVO OTOL KOTOVOAWMTIKG 7POoidvTa, OAAG omoterel pio amd Tig
ONUOVTIKOTEPES AEITOLPYIEG TOV EMYEPNOE®V ekelvv Tov mpounbevovy pe
Bropunyovikd tpoidvta Kol LINPESIES TIG PLOUNoVIKEG ETYEPNOELS, TIG PloTeyvies, T1g
ONUOGIES EMYEIPNOELS, TO WOPVLOTO KoL AAAOVS OIKOVOLKOVS 0PYOVIGHOVG.

Otav o meddng oe pia Propnyoviky emyeipnon N évag GAAOG owovoukog
opYaVIGUOG KEPOOGKOTIKOS M| U1, TOPAYEL TPOIOVTO 1) VINPESIES, TOTE 1 CTPATNYIKN
tov Mmarketing Bo mpémer va eivan dtapopetikny amd avty mov amevbivetar oe
LELOVOUEVOVS KOTOVOAMTEG 1] VOIKOKVLPLAL.

To Prounyovikdé marketing mov ooyoleitoar pe TNV  1KAVOTOINGT TOV
OYOPOOTIKOV OVOYK®OV KOl OTOLTCEMV  TOV  OPYOVIGUAOV Kot Oyl  OTOU®V,
avTmpocwnevel epinov 10 60% TtV YpNUATIK®OV cuvailayov otnv EBvuay pog
Owovopia, amotelel éva Eexwplotd Oépa perétng oto mAaiclo TG EMOTAUNG TOL
marketing.

Amd tovg appodovg @opeic, katafdAroviar mpoomdbeleg 1000 Y TNV
eAMnvomnoinomn Tov Tpoundeldy Tov OMUOGIoL Kot 1M TIKOD TOREN, OGO KOt Yo TNV
avénon tov pvOpov vVieBEong véwv texvoroyidv and T EAAnvikég Emyeipnoerg,
ue aueco amotédeopa to Prounyavikd marketing va amotelel £va 1daitepo Oépa.

(Aviwvitng, 2001)
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5.2 H évvola Tov fropunyovikod marketing

Onog mpoovapépape emikevipo tov ovyypovov Marketing amoteAiei o
KOTOVOA®TNAG — TOATNG TNG KOWmVIog, LE TIG O16POopPES aVAYKES KOl TPOTIUGELS TOV
yio to mpoidvto ko vanpecies. Ilpoxeévov va emtevybel m mopoyoyn ToV
TPOIOVI®OV OV TPOoOoPIfovTol Yoo TEMKN KATOVAAMGN Kot ¥pNor ¥peldloviot E101Kd
pnyovnpaTo, epodta, EYKaTaoTAcElS Kabmg kot Eva cuotna dtakivinong Kot diabeong
TOV TOPAY®YIKOV Tpoidvtov. Etot, 1o 1dtaitepo avtd tuniuo tov marketing, dniodn
10 Prounyovikd marketing, avaioupdver va peletnost kot vo €EETAGEL TOVG
TOPAYOVTEG OV EMNPEALOLY TNV SLOKIVION KOl TNV TOPAY®OYN TOV BLOHNYOVIKOV
TPOTIOVIMV.

To Brounyavicd marketing opieton wg:

. To tpuMquo marketing to onoio £yl oav avtikeipevo HeAETNG, GLVTOVIGHOD Kol
EVEPYELDV, TNV £€pevva, avamtuén Kot Tpo®inon Tov mpoidvimv — LANPESIDV, TOV
angvfHvovtal TNV Prounyavikn ayopd, Ta Aeyopeva Blopnyavikd Tpoidovra.

J Mia Swdkacio:

0)VOADOTG KOt LEAETNG TNG OLYOPUGTIKNG GUUTEPLPOPAS TOV OPYUVIGUAOV
B)xaBopiopol TV 0yOpasTIKOV AVAYK®OV KOl OTULTICEDV TV OPYOVICUOV Kot
Y)oXESIAGLOV TV KATAAANAOTEP®V TPOIOVIMV, TILMV, KOVIAIDY O10VOUNG Kol LECMV
EMKOVOVIOG TTOV IKOVOTTOLOVV TIG OVAYKES KOl TIG OTOLTIGELS TV OPYOVIGLAOV.

Agdopévov 6Ot to Prounyavikd marketing dev amotedel kTt Teleimg
Eexoplotd omd 10 KoTavorlotikd marketing, dwukatéyetor amd TG factkég apyés Kot
Bewpiec Tov Marketing, ot omoieg éxovv MG EMIKEVIPO TNV EMOHLOVOT KOL EYKOLPT
AVOYVOPIGT TOV OVOYKOV Kol ETBVUIOV TOL TEANTT KOTOAVOAW®TY.

Onwg oto katavorotikd marketing £tot kot 6to Bropunyavikd onuavtikd poro
nailel n Asrtovpyio TS SovoUnG TV TPOTOVT®V 6ToV Bropnyaviko ayopaotr. ['a v
eMiteLEN TOL GKOTOV AVTOV YPNGLUOTOLOVVTAL TO KOVAALY SLOVOUNS TO GTTOVOALOTEPL
€K TOV OTOI®V givol Ta TOPAKAT®:

A) H an’evbelag mdAnom, n omoia avagépetor oty on’svubeiag emagn Tov
TOPAY®YOV LE TOV TEAATN Kol GTNV OTolet 0 TOPAY®YOS EYEL TOV TANPN EAEYYO NG
Slavoung Ko TV Tpoidvtmv Tov. AKOUa, UTopel va LITAPYOVY KOl VITOKATOUGT AT
Y10, TNV SIEVKOAVVOT TOV TEAATOV KoL TV THpNon anobeudtov w.y. ndinon door-to-
door, mail order, vroxaTOGTANATA-TPATAPLO TOANGE®V, OTOONKEC-TPOTHPLO Yio

dpeon moparafny, ALTOLOTOL TOANTEC, TOANGELS LEGH TNAEQPOVOV.
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B) Avtitpoocmmot, ot omoiol acyohovvVIoL UE TIG TOANGCELS Kol epydlovTal yio
AOyoplacud €vOC M| TEPIGGOTEPOV TTAPAYMOYDV Ol OTOI0L TAPAYOLV GYETIKA Kot OYL
AVTOYOVIGTIKA TPOTOVTAL.

I') Atavopelg, ot 0moiot £(0VV OTOKAEIGTIKG SUKOIMLOTO TOANCEMY TOV EOMV
pwog emyeipnoelg kol Ppiockovion oe otevy ovvepyoosio pali g Ot dwovoueig
SloKpivovTol 6TOV YEVIKO O10VOUEN O 0TT010¢ O1BETEL LEYAAT TTOIKIAID TTPOTOVIMV GE
HEYOAO TEAATOAOYIO KOl GTOV E101KO 1) ATOKAEIGTIKO dlavopéa o omoiog dtabétel Aya
TPOIOVTA GE TEPLOPICUEVO APIOUO TEAUTOV.

A) Dealers 1 angvbeiog davopeic, ol omoiot dabétovy ta Tpoidvto KoTevbeioy
OTOVG TEAATEG YPNOTEG.

E) Oikotl eicaywymv, ot omoiot ayopalovv amd Popmyavikég ETYEPNOELS Kot
HETOTOAOVV GE YOVOPEUTOPOLS, AOVEUTOPOVS KO ETOLYYEALATIES YPTOTES.

2T) Xovopéumopot, AavEumopol, oAvcides KATOCTNUAT®V, Ol omoiol givat
vevBuVoL Yol TOV €QPOSOGUO €DV KATOACTNUATOV 1 Kol UIKPOV KOTOUGTUATOV-
onueiwv TOANOMG.

Z) ZuveTopiopol, EmayyEAUOTIKEG eVOOEIG-CLUPBOANIO dNAadn 1 yYopnynon
E0IKNG GOEL0G Yo TV EKTEAEGT] OO KOOV, OPOCTNPLOTHTOV , EPYUCUDY OLLVOUNG,
TUTOTOINGNG, CLGKELOGIOG KTA.

H) Brokers, ot omoiot dpactnplomolohvtal 610 EUmOPlO UE YEITOVIKEG XDPES
Kol pecoAafovv otny dtakivnon cuviBmy TPoidvTmV Kot E0MV S1OTPOPNG.

0) Aviumpdommol LeYAA®V ETAPELDV, OL 0010l LEGOAABOVV 6TV TPodONoN
evog “OIKOY” og kdmoto AN Tepoyn, 1 OAOKAN PN YOPO 1] AKOUO KoL GE YEITOVIKEG
YOPES T.Y, AVIIPOCHOTOL TOAGEMY, OMOKAEIGTIKOL AVTITPOCMOTOL, AVIUTPOCGHOTOL LE
wpoundeta.

I) Factors, ot omoiot Aettovpyodv ota mhaicto tov Factoring pecorafovrtag
Kot ovOAQUBAvOvVTOag TNV XPNUATOSOTNOT GUVOAAXY®V, KIVOUVOUG TIOTAOGEMV Kot
TOAAEG QOPEG TNV XPNUOTOOOTNOT €10MV TOL Ppickoviar aKOUN TNV TOPAYOYIKN
dwadkacia.

(IToAAéANg, atpivog, 2002, Aviwvitng, 2001)
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5.3 H gpappoyn tov CRM eto Bropnyoviko Marketing

H Swiyeipion tov oxéocemv pe 100G cuvepydteg — mpounbevtég elvar puo
EMYEPNOIOKN TPaKTIKN 1 omoia mepthapuPdvetar oto CRM, kou agopd Tic oyxéoelg
LETOED TNG EMLXEIPNONG KOL TOV CLVEPYATAOV TNG,.

IIpwv amd pepikd ypodvia to dueco marketing Bempeito Evag akdun tpodHTOg
TOANONG omd Tov Tapaywyd kot evbeiov otov Kotavalot). H ypnon tov duecov
marketing o¢ éva emmAéov kKavait dtavoung tov Prounyavikod marketing OewprOnke
WOVIKN od TOVG KATAVOAWMTEG Ylotl €161 miotevay 0Tl €161 YAMTOVOLV KOGTOG OAAG
Kol om0 TIC EMYEPNOELS YloTL TOTELOY OTL NTOV O OTMOTEAECUOTIKOTEPOG TPOTOG
TAOANGCTG.

Me v mapodo Tov ¥pAVoL KOl TNV €0TIOCT OTIG AVAYKES TOL KAOe meEAdTN
Eeywprotd avantoydnke n erhocoeio Tov Customer Relationship Management-CRM
N omoia gpappocTnKe Kot e&okolovbel va epapudletal pe oAoéva Kot PeYaADTEP
ovyvotTa Kot 6o Bropnyavikd marketing.

H 1otopikdémro kdbe mehdrtn, ot mpds@ateg eMAOYEG TOV, 1 WOWUTEPOTNTA
oV TipoAdynon(Pacet svpPolraiov, ekttdcewv tlipov Kot TPOTOV TANPOUNG) OAAL
Kot oTwNmote oyetiletoar pe tov mEAdTN Ko givor yvootd ommv etopio, elvon
YOPOKTNPIOTIKG 7OV OMOTEAOVV  £vOElEn vyl TNV  emruynuévn  avdmrtoén g
euocopiog Tov CRM otov xdhpo Tov Bropnyovioy.

(addirect business,2003, Ia&yadng, 2004)
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KE®AAAIO 6
H ATAAIKAXZIA EOAPMOTI'HE TOY CRM

6.1 I'evika

H dnuovpyia cvotuatov CRM dev eivar pua amdn vedéBeon. To CRM dev
elvarl povo teyvoroyia, 0ev eivar Ldvo £vo, GLVOAO GLGTATIKMY TEYVOLOYIOG OALA £VOC
oLVOVACUOG ETAPIKNG KOVATOVPOS, TeXVOAOYiog kol avOpomiveov moépwv. Me to
CRM, pa emyeipnon meLoToKeVTPIKoD YOpaKTipo TPOoTadel vo, S10HopPDCEL TOV
TPOTO LE TOV 0T010 GYETILETAL KOl GUVOAAACCETAL [LE TOV TEAATT £YOVTOC MG GTOYO TN
onuovpyia a&iog Kot ot 600 cvvariacodueveg mhevpéc. 'Etor to CRM eivan éva
GUVOAO JlEPYACIAV KOt AELTOVPYL®V OV KABe emyeipnon Bewpel povaducd.

H onuovpyia evog emroynuévov CRM dev éyer oyxéon povo pe tov
TPOGOIOPICUO KATOIWV TEYVIKAOV YOPOKINPIOTIKOV, OT®MG 1 TAAT@eOpUo 7wov Oa
EMAEYEL M TA YOPAKTNPIOTIKO TOV SloKoulotdv (Servers) mov Ba vmootnpifovv
teyvoroywd to CRM. Exeivo mov €yet e€éyovca onuacio ivatl 6Tt 0 6YedOoUOG TOV
GLGTNWOTOG TPEMEL VO EEKIVAEL UE TOV TPOGOLOPICUO TOV EMXEPNCLOKDOV GTOY®V,
OKOTI®V KOl OvOyKaV, Kot tov tpdmo pe tov omoio Ba ocopPel m petdhioén tov
YOPOUKTPO TNG EMLYEIPNONG GE TEAUTOKEVTPIKO.

(Koopdrog, 2004)
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6.2 Ta otdowa epappoyng too CRM

H viomoinon evog emrvynuévor CRM mpémet va axolovbnoel Ta Tapoakdtm
oTAO0L:
1. [1pocd1op1odg TV EMYEPNUATIKOV GTOYMOV KOl GKOTOV
H MAwon tov etonpikdv 6téxmv Kol okommv Bempeitat To onpeio and dmov Eekviel
N dnuovpyia TG oTPATNYIKNG. Xe pia entyeipnon dev vdpyovv Hdévo oTdyoL Yo TV
emyelpnon ®©¢ oVVOAO OAAG Kol Ol EMUEPOLS OTOYXOL TOL  GMTOVIOL TV
EMYEPNOOKOV TUNUATOV TNG. Ot TpwTapykol aALd Kot o1 EMUEPOVS GTOYOL TPEMEL
wévto vo. vrootnpilovy T0 GLVOAKO ©TOYO KOl TO Opapa NG emyeipnong. To
KEVIPIKO VONUA TV 6TOY®V NG emyeipnong etvar  eEac@Aon g HaKpoypOVIoG
Blooyomrag g He TNV TOVTOYPOVY aENCT NG IKOVOTTOINONG TOV HETOX®OV, TNV
KOVOTTOINGT Kot TNV S1oTpnoT TOV TEAAT®OV, OAAL Kol TNV aHENCT TOV TOANGE®V
KoL NG KePOoPopiag.
2. [Ipaypatonoinon g TEAATOKEVTIPIKTG EMYEPTLUATIKIG GTPOTNYIKTG
Boaown mpotimdOeon yo pia emyeipnon mov 0élel va 10éAbel oto ydpo tov CRM
elvar mpdTo am’ Ola vo peTaoynUaTioTel o pio emyelpnorn TEAATOKEVTIPUKOD
yopokmpa. o va emrevybel avtd mpémel va wovomoteitar por ToAD GMUOVTIKY
TpoiTdOeon T GTEAEYN TNG EMYEIPNONGS VO AetTOVPYOUV cav va givar otn 0¢on
Tov merdTn. H eotiaom pog emyeipnong o€ €vo TEAATOKEVTPIKO GYNUO EIVOL EQIKTN
OTaV OVOYVOPLGTOLV 01 TOPUKAT® TOPOYOVTEG:
1) OmOLdNOTE GYESLO TPAYUATOTOLOVVTOL LE YVMDUOVO TIG OVAYKEG TOV TEANTN KOl
Ol TOLG GTOYOVG TNG EMLXEIPNONG.
i) mpoonAwon TG emyeipnong oto 6co Aéve ol meEAdTEG Kol Oyl TPOSTAOELQ
Katevhuvon Tov TELATOV 6 0T TOL AfeEL M) emyeipnon.
iii) onuovpylo oG mpoocwmikng mpowdntikng emkowwviag (marketing) mov
akohlovBeitan amd v enelepyacio TV TANPOPOPIDOV TOV TPOKVTTOVY UG OLTY.
3. Yyedoopog Epyov CRM
O oyedoopog evog épyov CRM dev givan pia oA vedbeomn. To mpofAnua givar 6T
amontel dueceg aAlayég mov dOev yivovior apécmg oavtiIMmtég and Tovg pavorlep
EMELON EYEL VAL KAVEL e cLVOETEG dlepyacieg OTMG Ol GLVEYOUEVES TOANCELS. Agv givat
IMrodn amdmg o Aiota amd evépyeleg mov wpénet va yivouv. Enedn éva épyo CRM
amoutel po EexdBapn yvodon Yo TNV OEGUEVCT TOV TPEMEL VaL EYEL 1] EMLYEIpN O OTNV

gotioon mPOog Tov MEANTN, O OYedOoUOG TPEMEL va yopaktnpiletor amd emipovn
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TPOGOYN OE AETTOUEPTC GTOYOVC, TPOCGEKTIKA KAOOPIGUEVES OLAOIKACIES KOl EVEPYELES
wov Ba ayyilovv OAo ta eumiekdpeva péEPN KoOOC Kol dEGUEVOT TOGO Amd TOLG
doKkoHVTEG 060 Ko 0md Tovg epyalOUEVOLS Yo TV ot TpNnon tov. Eivar dniadn
ATOPOLTNTN 1] KOTOOKELN £VOG emyelpnuatikod oyediov CRM pe ) pébodo S.T.E.P.
(successful technology enablement process) n omoio avadelkvdel £va AEITOVPYIKO
EMYEPNOOKO HOVTEAO KOl amoTtelel Eva GOVOAO @dcemv 1 Pnudtwv mov divel oty
emyeipnon v dvvatdtTa Vo 6TIdlETOL 68 CLYKEKPIUEVES GuvicTOoeg Tov CRM. H
TopaTave HEB0dog amotedeitat amd To e&Ng otdota:

Emyeipnolokog oyedtoo o

[Ipoocdiopiopdg anattnoewy

2xeO100UOG OPYLTEKTOVIKTG

Emloyn teyvoloyiog

Eykatdotaon kot vioroinon CRM

[Topadoon cueTHaTOC

Anpovpyia pétpov emidoong

& V.V V V V V V

Emoyn g katdAinAng vrodoung (Aoyiopukd CRM, vrodoun teyvoroyiog
TANPOPOPLOV

To CRM oev givan pdvo teyvoroyion aAdd kot 1 teyvoroyio Bo mpémer vo
egetaotel pe avdroyn Papdmra. Kapla and tig epappoyés CRM dev kahvmtetl €€’
oAOKAN POV TIG amattinoelg Tov emyelpnotakod CRM. Kdémolotr diabétovy Avcelg mov
TEPLOUPAVOLY APKETE TOV OVTO TOV OTOLTOVVTIOL Y1 TIS OVAYKEG TOV GUGTNHOTOSG
aAAG Oyt Oha, Kot To o mhovo givor OTL, Yo vo. VTOSTNPIEOLY AVTEG OL EQAPLOYES
amdlvta TV emyeipnon, TPENEL va. YivEL OPKETH TPOCOPHOYN, OAOKANP®ON Kot
TOPOUUETPOTOINGT.
5. Ylomoinon

H vAomoinon agopd v mapapetponoinon mg epappoyns CRM avoloywg
TOV OTOLTNCEDV TNG EMLXEIPNONG. TNV TAEOVOTNTA TOV, Ol TEPMTMOOELS AOYIGHKDV
CRM dgv amoitobv Tpoypoppatiopd yioo Ty €5’ apyne onuovpyio e eQoproyng
OALQ OLGLOCTIKG €ivol £TOWUEG EPAPLOYEG TOV TOPOUETPOTOOVVTAL OVOAIYWS TOV
AVOYKQOV KO TOL YOPUKTIPO TNG EMLXEIPNONC.

( Koopdrog, 2004, www.franchise.qgr)
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6.3 Adyor amotvyiog

To Bépa g amotvyiog tov CRM  givor moAD onuovTiKO av TAPEL KAVELG
VTT'OYLV TOV TO OVTOY®OVIGTIKO TEPPAALOV GTO OTOI0 AEITOLVPYOVV O1 EMYEPNOELS. AV
po emyeipnon dev KatapEpel vo Aomomoel emtuy®s T0 CRM mov €yel emAéEel m¢
oTPOTNYIKO epyoieio, TOTE €lval olyovpo 0Tl Ba ydcel £50¢po¢ otV KOVPCH TOL
AVIOY®OVICHOD Kol avTO Umopel Vo €XEL CNUOVIIKES OPVNTIKEG EMMTMOOCELS YO TNV
Buwoipdtrd tg. Ot mapdyovieg amotuyiog eitvar ot eENg:
1. Amotuyia onuovpyiog g otpatnyikng tov CRM

Ot emyepnoelg Tpémel va Exovv Eekdbopn EMYEPNOIOKT GTPATNYIKY. ZVyVd
VIOTIHOVY TIG OMOTNOES Kot TV moAvmiokotnta tov CRM kot ovtd €xsl va
AmOTEALEC O, VO XEVOVTOL TOADTIHOL TTOPOL.
2. Amotouyio xep1opol TV aTOYEDV Kol TOV avTIOpACEMY TOV TPOGHOTIKOV

To CRM mnpéner va efamlwBel oty emyyeipnon Kot vo emOEPEL KATOEG
oAAayég onuovtikég M Oxt. Avtd pall pe 10 ¥poévo Ko TG TPOoTADEES TOL
ATOLTOVVTOL OO TO GTEAEYN TNG EMYEIPNONG UTOPEL VO TPOKAAEGEL AVTIOPAGELS TOV
TeMKd va gumodilovv v emtvyio tov CRM.
3. Amotouyio ™ e£€MEng Tov CRM o610 gcmtepkd g emyeipnong

H emyeipnon Oa wpénet vo epappuocel TOMTIKEG EKTOidELONG Kot Sidyvong
TOV TANPOPOPLOV (LE ETOPIKOVG KOVOVES, GEUVAPLL, OVOKOWADGELS KTA) € OAOLG
6covg gumiékovtat Yo va eEacpolicel v emrvyia tov CRM pe v mépodo tov
XPOVOV.
4, AveTopKNG TPOGdopIGAC TG emttvyiag Tov CRM

Ot gumiekdpevol oty AMyn TV amopdcenv Yo to CRM £yovv katavoncet
Oépato Omwg avtd PETOEL TV dpdpwv vrocvoTudtov Tov CRM oAAd moAAéC
QOPES OEV EEPOVV TG EMOPA TO GVUGTNLLO GUVOAIKA GE AAAOVS TAPAYOVTEG OTIMG EIvat
N Kovomoinomn Kot 1 Totn TV TeEAaT®Vv, 1 dnuovpyia agiag otovg meldtes. 'Etoln
amodotikdtnTa Tov CRM dev extipdror TANP®G.
5. Amotuyia otnv BeATion TOV ETYEPNOIAKAOV SEPYACIDOV

To CRM dgev pmopet and pévo tov vo e€oAeiyel Tig TaAEG TOMTIKES NG
emyeipnong. Ot diepyacieg g emyeipnong TPEMeL va 6XEO0GTOVV LE YVAOLOVO TOV

TEAATN, KATL TOV degV YivETOL LOVO OO TNV TEYXVOAOYiaL.

g
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6. AavBacuévn emroyn teyvoroyiog

Or emyepnoelc av kot oyeddlovv cmwotd Tov TPOMO e TOV omoio Oa
avantuydel ecwteptkd €vo cvotnua 6mwg avtd tov CRM cuyvd dev emdéyovv v
avtiotoyyn teyvoAoyio Yoo va. vooTnpi&el T0 cvoTH. XVVNO®G AdY® KOGTOVG M
advvapiog otnv aEloAdynon Tov cvuvietov Bepdtwv g TEXVOoAoYing, TEPTOVY GTNV
mayido Omov eite T0 AOyIoHIKO TOL emAEyovv elte o mpounbevtng Oev elval
KatdAAnAa yuo va vrootnpiEovv 10 CRM 6mmg ) emyeipnon 1o £xet oyedtdoet.
7. AvemTUYNG OAOKANP®OT| TOV OEOOUEVDV

Mio ond Tic Poowkés mpovmobécelg wote to CRM va upmopécer va
AEITOVPYNOEL EMTLYMOG GE Mo emyeipnon eivor 1 dnovpyio g TAnpove Paong
dedopévmv dote va vrootnpiletal  ANYn TOV aToEAcE®V 6€ KAOE GTIYUN LECH TNG
avdALoNG TOV TANPOPOPLOV. Xe OPKETEG MEPMTMGES Ol Pdoelg dedouévav dev
LTTOPOVV VO GLVEPYUGTOVV KOBOLOL LETAED TOVG.

( Kooudarog, 2004, www.franchise.gr)
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KE®AAAIO 7
MEAETEX INIEPIIITQXEQN

7.1 XAITOI'AOQY - XAPTEA A.B.E.E

H gropeia

H XAITOI'AOY — XAPTEA A.B.E.E avfiket otov opdo etaupeiwv XAITOTAOY
nmov mepthapPdvel 9 etapeieg pe dpactnpromeg omd to 1924 oy mopaymynq Kot
dwakivnon Loyxapmddv TPoidVI®mV, TPOPILMY Kol GTNV TOPUY®YN VAK®OV YAPTIVNIG
ovokevacioc. 15pvonke to 1979 pe v enwvopia YIOI N. XAITOIAOY “XAPTEA
EIIE” kot dpactnpromoteitor amd t0TE GTNV TOPAYOYN XOPTOKIPOTIOV Kol AOUTmdV
napelkopévav. Awbéter ofuepa €va amd TO MO GLYYPOVO GLYKPOTHLOTO
EPYOOTACIOV TAPAY®YNG XOPTOKIPOTIOV KOl AOWOV TPOIOVIOV CLOKELAGING Omd
KOUHOTOEWEG yoptove ota Boikdvia. H ¢@ilocopio g etarpeiag elvar Ot 1
TEYVOLOYIKT] LIEPOYT], M OEWOMGTN TOPOLGIN GTNV AYOPA GE GLVOLOCUO HE TNV
onpovpyia 6tafep®dv TEAATEIWNK®Y GYEGEOV apolPaiog EUTIGTOGVVIG Kot GEPAGLOV
pe Tovg meAdTEC, TOLG TPOUNOELTEG KOl TO GOVOAO TMV GLVEPYUTAV EXEL
paxporpofecpo kot avorroiowta oto xpovo, ogéAn. EEacealiileton M moapaywyn
TOWTIKAOV TPOIOVIOV TNV KOADTEPT dvvath oxéon mowTnTag — TS Evioydeton 1
Béom g etaupeiog 0TAlOVTAG GTN XPNOLUOTOINGT TV KOADTEPOV TPOTOYEVMV KO
OVOKVKA®UEVAOV YOPTIOV TNG EAANVIKNG Kol evpomaikg ayopds (Ieppavia, Tairia,
ItaAio, Iomavia). Evovvoupdvovtor ot pokpoypdvieg ox€celg pe TOVG TEAATEC, M
etapeio etvor TEAATOKEVTPIKY KO 1) €ELINPETNOT TOV TEAATOV EYEL TAVTO TOV TPATO

Adyo.

H avayxkn
210)0¢ TG gToupiag NTav 1 KAADTEPT AVIIUETOTIOT TOV TEAUTOV OAAG KoL M
BeAtictomoinon TV mPoidvVIov MG, MHECH NG OnUovpylag €vOg  TUNWOTOG

eEumnpétnong TeEAUTAOV.
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H Mon

210 TUHO eELTNPETNONG TEAATMV TOL OMoVPYNONKe Agttovpyel TNAEP®VIKO
KEVTIPO OTOL Ol gpyalOUEVOL GE OVTO EPYOVTOL GE EMOPN WE TIC €TOUPIEG-TEAATEG,
evnuepOvovTal ylo. Thova EAATTONATO 6TO POPTio 1 6€ kdmowo mpoidy. Koatd v
SLAPKELNL TNG EMKOWVOVING 0 EKAGTOTE EPYALOUEVOS GUUTANPAOVEL Lo EVTLTN aiTnon
oTNV omoia avaQEPETOL 1 ETOUPIO. —TEAATNG TTOV EMKOVMOVNGE, 1 NUEPOUNVIKL TOV
TPOYUATOTOONKE 1 KANON KOOMOG Kot TO TPOPANLO TOL TOPOVCIAGTNKE GTO TPOIOV
1 6TO POPTio. TN GLVEKELX, M| aitnom vt petafiPdleTor 6ToV EKACTOTE APUOSIO TL.Y.
TUNHO OlaxElplong moldTNTOG £T61 MOOTE Vo EEETAOTEL TO EANTTOUATIKO TTPOIOV 1
eoptio Ko va eEaxptPwbel av o1 mAnpoeopieg Nrav ainbdeic. Téhog, evnuepdvetan n

droiknomn 1 omoia amogacilel Tov Tpdmo dpdong.

Ta opéin

H ypnon tov CRM avtrg g popeng elxe oav amoTEAESLLO TNV OTOOEGUEVOT)
KO TV U1 OVTILETOTIGN TOV TPOPANUATOV amd To TUNUOTO TOV TOAGEMV KOl TOV
poptooewv. EmmAéov, n dtolknon g etoupiog EVUEPDOVETOL AETTOUEPDS V1oL OAOL TOL
TPOPANLOTO GNUAVTIKE Kol OCT)LLOVTa, T 0Toio TpooTadel va emADGEL ElpnviKd Kot

TEAOG OIAVTOL LLE EMIGMUEG EMGTOAEG.
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7.2 A®OI XAITOI'AOY A.B.E.E

H gTropia

H A®OI XAITOAOY A.B.EE eivol pio OIKOYEVEIOKY Emxeipnomn mov
WpvOnke 10 1924, edpevel oto Kaloydpt kol OpocTNPlONOIEITOL GTO YOPO TOV
tpoipwv. Koatd v obpkela OA®V autdv TV €T®V, HEGH om0 TOAAOLG Kol
ONUOVTIKOVG 6TOOH0OG avATTLENG Kol TPOOdoV, 1 £Tapiol SIAUOPO®MGE Kot avERTLEE
po erAocoeio, 1 omoio EKPPAGTNKE [E TOV KAADTEPO TPOTO PEGA Ao TN Attovpyia
TOV VEOV TOPAYOYIKOV TNG LOVAO®V.

H ¢prhoco@io avty cuvovdlel v xpnon mopadoctokdv Hefddwmv Tapaymyng,
pe cOyypovo €EO0TAGO KoL THPNOT VYNADV TPOSIAYPUPDV VYIEWVNG, LE TEAKO GTOYO
™V otafepd VYNAN TOLOTNTU TOPASOCIOKAOV TPOIOVTOV, UTOAVTO EVIOYUEVOV GTNV
ovyypovn uecoyewkn odwtpoer.. To 50% g mapayoyng g eEdystan o€
TEPLEGGOTEPES AMO 52 YWPeG Kol 6TIG S Nreipovs. And T1g ywpeg ™S Evpomaikrg
"Evaonc, eoc v Apepikn kot tov Kovadd, tnv Avetparia, v Acio Kot Tnv AQPikn
1o poidvto e APOI XAITOAOY A.B.E.E amotehodv évo omd Tovg KOADTEPOVG

npecPevtéc g EALGd0G 6TOV KOGLO.

H avaykn
X10x0G NG €Toupiog Moy M KaAvtepn eSumnpétnon tov TEANTN €ite AvTOG
elvatl Kamolog amd TOVg OVTITPOCSHOTOVS TNG Topiag eite elvan KATO0 KOTAGTNLO TOV

npounBeveTor Tpoidvia amd v etaipio eite givor o amAdS KOTOVOAMTNG.

H Mon

Mo v wavoroinom g mopamdve avaykng amropacictnke vo avaPadpictel
T0 NON LVIAPYOV TNAEPOVIKO KEVTPO NG etanpiog. Anpiovpynbnke Aowmodv éva véo
TNAEPOVIKO KEVTPO TO OMOI0 €0MGE TNV OLVOATOTNTO Ol EICEPYOUEVEG KANCELS Yol
EVNUEPMON-TANPOPOPIEG 1 YO TAPATOVA KOL TOPOTNPNCES VO OLOVELOVTOL
angvbeiog ota appodio tunpata. Emiong, dnuovpyndnke po Baon dedopévav m
omoio TEPLEYEL TOL TPOSMOTIKG GTOLYXEIO OVOUATETMVLO, dtevbuven, TNAEP®VO) TV
TEANTAOV Ol OTOI0l £YOLV EMKOWMOVNGEL HE TNV €Toupio €t HEGH® TNG YPOUUNG
KATOVOAOTOV €lTe HECO TOL TNAEP®OVOL NG (NTAOVTAG VO TOVG OMOGTOAEL TO £VTLTTO

PN TIKO VAKO TG £TOLPIOG Y10 TNV EVIUEPMCT] TOVG.
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Ta opéin

Me 10V Tpémo avtd 0V YPEWICTNKE VO OmocyoAnBovv TePLoGdTEPOL
epyalOpevol Yo TO TNAEPOVIKO KEVTPO, KATL mov ogeiel v emyeipnon. Ot
TEAATEG(AVTITPOCHOTOL,  KATOCTAUOTA) EELANPETOVVIOL TO YPNYOPA 0OpOL OV
YPEWBLETOL VO YAVOLY TOAVTIHLO YPOVO GTNV OVOUOVI KOl GLVOEOVTOL AUECHS UE TO
TUAUO TG eTaipiog mov emBopovy. TEAOG, 01 KOTAVAAMTEG IKOVOTOIOUY TNV OVAYKN
TOVG Y10 EMKOWVOVIRL 0AAG KOL TO OTL EVIUEPDOVOVTOL OO TOV EKAGTOTE OPUOSI0 KADE
QOpA Y. OVTO TOL TOVG OMOCYOAEL TOLG KAvel va  avtilouBdvovior 0Tl
avtipetonilovrol pe oefacpnd. Avtd emeEPeEL aOENOT TNG YPNONG TOV TPOIOVIWMV TG
eToupiag Kot apa vITAPYEL AOENOT Kol T®V TOACEOV Kol ToVv teAatoloyiov. TéAog,
EMTLYYAVETAL 1) PO GTOUO-UE-GTOUO OOV 1) KOAY QIUN NG £TOLpiog TEPVA

O KATOVOAWOTY] GE KATOVOAWDTY|.
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7.3 AADA KAIIA A.E.

H gTropia

H etopiac AADPA KAITA A.E. W¥poOnke to 1986 kar €dpevetl otov Iobud
KopivBov. Apactnplonoteital 6Tov KAAOO TV TPOPIL®Y KOl VTUTPOCMTEVEL LEYAAEG
eToupieg, OLOVELOVTAG TO. TPOIOVTO TOLG GTOLG VOUoUS ApyoAidac, Kopwvbiag kabmg
Kol 6T0 VIG1d Tov Apyocopmvikov. Amd to 1986 Aertovpyodoe g opmvoun etoupio

Kot a6 1o 2000 kot peTd g avavoun etopia.

H avaykn
Q¢ otOY0g TG €TOUpiag NTOV 1 KAAVTEPT EELINPETNON TOV TEAUTAOV KOODG

KOl 1] QVTOTOKPLOT| GTIS OTTOLTHGELS TV TPOUNOELTMV TOVG,.

H Mo

Mo mmv aqueon efummpémmon tov melotdv M etapion dnpodpynce éva
TAEPOVIKO KEVTIPO £TGL OOTE 0 KAOE TEAITNG v emKovmvel e Tov appddlo kabe
TUMLOTOG Yo To CRTNUe Tov Tov amacyoAel. [a mapddstypa, ot mopayyerieg divovton
07O TUNHO TOANCEWDVY, Kot povo. Emumiéov, ot mpounBevtég g etanpiog omottodv v
avénon tov TeAatorloyiov KaBdg Kot TNV eELTNPETNOT Kol TOV TTO «HKPOVY TEAATN.
[Tpog avtd T0V oKomd N eTapio aydpoce EXAYYEAUOTIKO EEOTAIGUO TT.). POPTIYE Kot

ONU0VPYNGE VEOLG YDPOLS GLVTIPNONG TOV TPOTOVTWV.

Ta opéin

Me tov 1pOTO 0wTO M eTOupion KaTOPOWGE Vo ONUIOLPYNOEL TPOCSHOTIKES
OYE0EIC LETOED TOV TOANTOV KOl TOV TEAATMOV UE OTADOTEPO GTOXO TNV OSnUovpyia
EUMIGTOGVVNG MG TPOG TNV emyeipnon yevikotepa. Télog, emredybnke n avénon tov

TEAATOAOYIOV APaL KO TV GUVOMK®OV TOANCEWDV TNG EMLYEIPNOTG.

é

|

|



3

7.4 MITHTOYAA AOANAXIA

H gTropia
H etupia pe mmv enovopio MITHTOYAA AGANAZIA pbbnke tov
NoéuBpo tov 1990 ommv Ztavpodmodn Oeccarovikng, Omov kot €dpevEL

ApooTnplomoleital TNV E160YMYN Kol EUTOPIO TUPAPUPLAKEVTIKMOV TPOIOVTIMV.

H avaykn

H avéyxn mg etoupioc nTov 1 aAloyn Tov TANPOPOPLOKOD TNG CLGTHLOTOG
€101 MOTE VO KOALPOOUV avAyKeS OAOKANPOUEVNG TOPAKOAOVONONG TV EPYOCIDV
TOL QPOPOVV TIC KIWNOEW TG amobnkng m.). TapoAaPEc EUTOPELUATOV Kot
tonofétnon oe e1dkég 0éoelg kKabmg Kot TNV PEATIGTOTOIMNGN TOV TPOTOL dPAGNC TMV

TOANTOV.

H Mon

Mo v KaAbtepn Aettovpyio TOL TUAUATOG TOANCE®V ONUOLPYNONKE o
Baon oedopévav 1 omoie meplhapuPdvel To OTOYKEIN TV TEAATOV Kol £TGL
EMTLYYAVETOL TIO EDKOAQ 1) TUNUOTOTOINOT TOVG avd Yemypapikn meployn. Emiong,
KkpiOnke amapaitnn N TpOGANYN £vOG VITOAANAOL 0 omoiog eivar vtevBuvog Yo TNV
TopoAafn TV eumopevpdtev to omoion Bo mpémer va cuvodehovionl amd  Ta

amopaitnTo £yypapa To omoic Bo LETAPEPEL LE TNV GEPA TOV GTO AOYIGTNPIO.

Ta opéin

Me Vv TUNUOTOTTOINGT TOV TEAATOV OVOL YEOYPOPIKY] TEPLOYN EMTELYONKE M
KOADTEPT AEITOLPYIOL TOL TUNUOTOG TOANCEMV APOV NTOV O EVKOAN 1 TPOGEYYIoN
TOV TEAATOV Pacel cvykekpiuévov mpoypaupatos. Emiong, n Aswtovpyie g

amoBnKNG yivetal 6g mo YpNyopoug Kol cwctovs puiuotg.

é
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Ov mnpogopieg Yy TIC TOPOTAVEO €TOUPieg OLYKEVIPOONKAY pE TNV
Sradicacio TG mpocomikng cvvévienéng. Ta v XAITOTAOY-XAPTEA A.B.E.E
gmikovovicape pe v ko. Ntevil Xaitoylov, yio v A®OI XAITOI'AOY A.B.E.E
evnuepodnkape omd v Ko. XtéAka Todpa, yio v etapio AADA-KAITA pe tov
ko. ITavtedn Kovpdto kot téhog yuo v etaipio MITHTOYAA AGANAXIA pe v
ka. ABavacia Mmitovio. Tovg evyapiotodue Oepud yoo v moAvTiun Ponberd

tovug!!!
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